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THE LEADING FIRE INSURANCE COMPANY OF AMERICA. 


E. O. WEEKS, Vice-President. 
WM. H. KING, Secretary. 


AiTNA INSURANCE CO. | 


WM. B. CLARK, President. 





INCORPORATED 1819, CHARTER PERPETUAL 





+R ro nnss, | Assistant Secretaries. 





EE COEATOR IO $4,000,000 00 
| TITS REAR 14,071,948 37 
Total Lisbilities.........0..0000- 4,450,877 80 
IN ct wid aatenislidiate 5,663,070 57 
Surplus to Policyholders......... 9,663,070 57 
Losses Paid in 83 Years.......... 90,935,965 36 








NORTHWESTERN BRANCH, OMAHA, NEB. 
WM.H.WYMAN, W.P. HARFORD, 
General Agent. Asst. General Ageat. 





PACIFIC BRANCH, SAN FRANCISCO, CAL. 
BOARDMAN & SPENCER, General Ageats 





INLAND MARINE DEPARTMENT. 


CHICAGO, ILL., NEW YORK, 
345 La Salle Street. 52 William Street, 








_ KEELER & GALLAGHER, General Agents. 


WESTERN BRANCH: | 
ZETNA BUILDING, 413 VINE ST., 
SCINOCINNAT!, OFC. 








PROTECT YOUR CUSTOMERS. 





PROTECT YOURSELF. 





By giving them CONTINENTAL Safety Fund Policies. 

Secured by net surplus of nearly five millions of dollars. 

Important advantage of inspection by experienced men. 

Prompt attention to adjustments ensured by organized for, 
of traveling men necessitated by the company’s large 
business. 

Fgrty-seven millions of dollars paid for losses since organiza- 
tion, and nearly fifty years of business, are guarantees of 
fair treatment. 

Every honest loss claimant paid one hundred cents on the 
dollar. 


No Overhead 
Writing. 


CONTINENTAL BUILDING, NEW YORK. 


CONTINENTAL FIRE INS. CO. 


RIALTO BUILDING, CHICAGO, ILL. 2 


By representing the CONTINENTAL. ' 
Does not write over the heads of its agents. 
Has no “‘Annexes.”’ 


Steadfastly protects its loyal agents against dishonest or ua- 
fair practices. 


Will make a commission arrangement, sharing with you the 
profits of your agency. 
Liberally furnishes timely advertising matter. 


Gives you the privilege of writing Tornado Insurance. 


Has a fixed policy and is not a “‘fair weather’’ friend; that is, 
does not withdraw, as many companies do, when local 
rate wars or heavy losses occur. 


Protects Its 
Loyal Agents 








D. W. C. SKILTON, President. 
EDW. MILLIGAN, Secretary. 





J. H. MITCHELL, Vice-President. 
JOHN B. KNOX, Assistant Secretary. 


Surplus to Policyholders, $3,116,250.56. 


Total Losses Paid, Over Forty-Seven Million Dollars. 





CASH CAPITAL, TWO MILLION DOLLARS. 





THE WESTERN AND SOUTHERN DEPARTMENT, | 
Northeast Corner Fourth and Elm Streets, CINCINNATI, OHIO. | 








AGENCIES IN ALL CITIES AND TOWNS. 





| LOVEJOY & SPEAR, Managers. 

















THE WESTERN UNDERWRITER. 


Cooper Che Ohio General Agency 








COMPOSED OF 


; UNITED STATES FIRE IRSURANCE CO..........of Hew York, I. 
Firelnsurance Company ALLEMANKIA FIRE INSURANCE CO...............0f Pittsburg, Pa 





OF DAYTON, O. A. K. MURRAY, General Agent, 
Offices: 315 W. Fourth St., 
Cuas. D. Mean, H, E. Meap, Cuas. W. Scuenx, | Agents wanted at desirable points. CINCINNATI, GH. 
iin Vice-President. Geeretary. Remember: The Ohio General Agency fs a Home Institution. 





G E RMAN Ci min ets tad bieteeaneee 
Fire Insurance Company, | CDN at _Snderwriters 





OF WHEELING, W. VA. EUREKA SECURITY 
ORGANIZED IN 1867. Fire and Marine Insurance €o. | Fire Insurance Company. 
a : ORGANIZED 1864, ORGANIZED 1881, 
Cash Capital, $100,000. Net Surplus, $129,133.06 | caprrac 100,000. assets $290,182. | CAPITAL $160,000. ASSETS, $271,788 
SURPLUS $191,199. SURPLUS $186,910. 
WM. F. STIFEL, President. COMBINED STATEMENT. 
F. RIESTER, Secretary. PAGE Yeti nk. eee 
S. W. RICE, Special Agent. | ADAM BENUS, Secretary. Cincinnati, Ohio, 





Firemen’s Insurance Company ,,-~ 1008. 
OF BALTIMORE, MD. pany NATION Al, eae 





ee es CRE 2 PUD, . oo. ccsicedsecceddeins teeccccvices $3,294,758 | 

ht EY SE CE ACRE 400,000 | OF CINCINNATI, OHIO. 

Net Surpless ....... 02... ++sssseseeeesssseeeeeecseeseseeeees 472,550 | nee ae s 

Surplus as to Policyholdess...........cecececcssssssseeseeeees 872.5 | (jeneral Insurance—State of Ohio Only. 
G. W. POHLMAN, GW. POHLMAN, E. W. BURNET, 

General Agent Western Department, 21 East Third St., eee a a 

CINCINNATI, 0. | GARDNER E. MEEKS, State Agent, 
imei oe -C ~—erd Columbus, Obie. 


| 


THE FRANKLIN INSURANCE Company, © EUTONIA 








COLUMBUS, OHIO. FireInsurance Company, 
Organized 1864. Cash Capital, $100.000.00. OF DAYTON, OHIO. 
te dee ees INCORPORATED 1865. 
Its Policies guaranteed by Cash Assets of $12,259,000. | OHIO’S STAUNCHEST FIRE INSURANCE COMPANY. 


Less Liabilities of $8,008,300. Surplus of over $4,250,000 .CASH ASSETS, - - - $575,049.78 


| NET SURPLUS Capital ae all Li ilities) -  %396,077.52 
Confines its Business to Ohio. sda tials - , 


’ ’ ; . | 
Insures against Fire, Lightning and Tornado. | EDWARD PAPE, President. T. A. LEGLER, Vice-Pres’t. J. LINXWEILER, Jr., Sec’y. 


Ohio Farmers Insurance Company 


LE ROY, OHIO. 
Fire, Lightning and Tornado Indemnity. 


Carefully Invested Assets on January Ist, 1902, of $1,250,023.40, reserved 
as follows for the protection of policyholders. 
Reserve for so-insurancd..ccccccccccccccccceccccsooccsoes $1,000,519.68 








4M, L. BENBAM, Secretary. 
LOSSES PAID MORE THAN $10,000,000.00. 


a, P JAS, C. JOHNSON, President. ORGANIZED IN 1848. 
wi 
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OFFICERS. 
C. M. Keever, Asst. Secretary. 


esident. 
D. F. Wirrer, Pr E. H. Irwin, Actuary. 


rHUR REYNOLDS, Vice-President. . R : 
. W. M ARQU. arRpT, Treasurer W. L. Eaton, General Attorney. 
c ‘ CROWELL, Secretary. W. HH. Kennepy, Supt. of Agents. 

NicHoLs, Asst. Secretary. CRAYKE PRIESTLEY, M.D.,Med. Director. 


THE ORTHWESTERN LIFE and SAVINGS COMPANY 


F DES MOINES IOWA. 
ESTABLISHED 1896. 
Paida-up Capital, B8100,000.00. 


Statement of approved, interest-bearing securities deposited with Auditor of 





Stat owa, Devember 31, 1901. 
— of. _ t Mortgages, Iowa Farms, $677,050.00. Value, $1,913,273.00 
Loans to Policy holders, 18.829.35. Reserve, 28,182.28 
Total (Ratio 35.854) $695,879.35. $1,941,455.28 
ie NORTHWESTERN LIFEand SAVINGS COMPANY sells the original plan of 
the ten-year endowment investment policies in shares in place of thousands. One 
share costs $2.50 a month; $7.50 a quarter: $15.00 semi-annually ; or $30.00 annnally. 
Fac h share is guaranteed to produce the sum of $300.00 in ten years,with the addi- 
ona! profit of interest, lapses, and allinterest on such lapse fund, all fines and penal- 
es for reinstatement of lapsed policies. No medical examinations required on these 
s! ares. Policies written from one share to one hundred. Premiums the same from 


to sixty years, and both sexes are eligible. A plan that reaches far on theinvest- 

ines, also giving a reasonable amount of insurance in case of death. Loans 64 
ent of the premiums paid after the third year. Gives one year to reinstate in case 
of lapse, thus making a policy easy to maintain. No possible chance of loss, as every 
dollar is guaranteed to the policyholder whether he lives or dies and is secured w ith 


a deposit with the State of Iowa. 
AGENTS WANTED. 


Reliable, energetic and e xperienced agents can treble their commission earnings 





by se ling our ten-year endowment investment policies. Address or apply to 
a THE HOME OFFICE, Fourth Floor Observatory Bldg., Des Moines, Ia 
L. E SPENC ER, Mgr., Chicago Gen’l Agency, 1501-3 Marquette. Bldg., Chicago, I1l- 


TRUSTEES. 


G.W. Marquardt, President Marquardt Savings Bank; Arthur Reynolds, Prest. Des 
Moines National Bank; John Herriott. Lieut.-Governor, State of lowa; G. D. Ellyson, 
Cashier Marquardt Savings Bank; D. F.W itter, Ex-President Iowa Loan & Trust Co. : 
J. H. Blair, Secretary Iowa Loan & Trust Co. ; C. L. Gilcrest, Wholesale Lumberman; 
F. C. Macartney, Proprietor Kirkwood House; M. M. Rey nolds, President Guthrie Co 
National Bank, Panora:W. L. Eaton, Speaker Towa House of Reps., Osage; H. H. Green, 
Presiding Elder M. E. Chureb, Dubuque; W. H. Kennedy, Supt. Agents, Denver. Colo. ; 
J. B. Tinker, Mason City; F. H. Nichols, Denver, Colo. ; Cc. C. Crowell, Des Moines. 








T 





* dig, i i 
Po caeaml 


OF NEW YORK. 
STRENGTH, 
SECURITY, 
SOLIDITY 


ARE THE WATCH-WORDS OF THE COMPANY 


$16,945,830.77 
1,808,906. 76 


Assets, 
° Surplus, 


Live, energetic men are wanted 
for several pieces of excellent terri- 
tory. Very interesting propositions 


will be made to first class men. 


ADDRESS : 


W. B. LANE, 20 VICE-PRESIDENT. 


EVERY MODERN FORM OF POLICY ISSUED. 
































The Metropolitan Life Insurance Co. 


(INCORPORATED BY THE STATE OF NEW YORK.) 
“The Leading Industrial Insurance Company in America.” 


Is REPEC SENTED IN ALL THE PRINCIPAL CITIES 
F THE UNITED STATES AND IN CANADA. 


The ini of over Three Hundred Death Claims Daily 


TELLS OF THE GOOD IT DOES. 
INSURANCE IN FORCE OF OVER $1,000,000,000 


attests its Greatness and Favor with the Public. 


PERMANENT, PROFITABLE AND PROGRESSIVE EMPLOYMENT. 
AGENTS WANTED. 


Any honest, capable and industrious man, who is willing to begin at the bottom 
and acquire a complete knowledge of the details of the business by diligent study 
and practical experience, can, by demonstrating his capacity, establish his claim to 
the highest position in the field. It is within his certain reach. The opportunities 

for merited advancement are unlimited. All needed explanations will be furnished 
upon application to the Company's Superintendents in any of the principal cities, or 
to the Home Office, No. 1 Madison Avenue, New York City. 


OFFICERS, 


James S. Rozerts, Secretary. 

J. R. RicHarpson, Ass’t Secretary. 
Jno. R. HEGEMAN, JR., Ass’t Secretary. 
JaMEs M. Craic, Actuary. 

Hon. Stewart L. W oopFoRD, Counsel. 
A. 8. Knient, Medical Director. 

E. M. Hotprn, Ass’t Medical Director. 








JouN R. Heceman, President. 

HaLey Fiske, Vice-President. 

GrorGE H. Gaston, 2d Vice-Pres't. 

GrorGE B. Woopwarp, 3d Vice-Pres't. 

Tuomas H. WiLLarp, Medical Director. 
.S. Manners, Asst. . 

n.<£ THompPson, Cashier and Ass’t Serre, 











48th ANNUAL STATEMENT 


! 


a Compan 
of Watertown TB: 


A, H. SAWYER, President. W. H. STEVENS, Secretary 


Capital, - - - - $ 500,000.00 
Assets (to protect policyholders), 2,440,078.74 
Net Surplus to Policyholders, - 1,095,541.71 
Net Surplus to Stockholders, - 595,541.71 


N. T. JULIAN, Special Agent for Ohio, West Virginia and Michigan, Columbus, Ohio. 
FP. W. ALEXANDER, Special Agent for Indiana and Kentucky, Indianapolis, Ind. 
L. S. MacENANBY, Special Agent for Illinois and lowa, 195 La Salle St., Chicago, Il. 











CHARLES BROCK-JONES & CO. 


THE TEMPLE, CHICAGO 
MANAGERS 
North American Anderwriters 
OF CHICAGO, ILL 
{ LEADING UNDERWRITERS OF THE WEST) 




















THE AMERICAN FIRE Comrany. 

COMPANY, 

OFFICE: 

Company’s Building, 

308 and 310 Wainut St., 
, PHILADELPHIA. 

CASH CAPITAL, * ° - $ 500,000.00 
Reserve for Reinsurance | and ail other claims, - - - 1,544,609.50 
Surplus over all L one - 136,713.57 


, 1902, = - . - - 


TOTAL ASSETS, JAN. 


"$2, 360,886.83 


THOS. H. MONTGOMERY, President. 
WM. F. WILLIAMS, Ass’t Sec’y. WM. B. KELLY, Gen’! Mgr. 


NELSON B. JONES, CHARLES L. HECOX, 
Special Agt. for Michigan, Ann Arbor, Mich. Special Agt. for Ohio, Columbus, Ohio 


P'CHARD MARIS, Sec’y and Treas. 





INCORPORATED 1865. 


GERMAN INSURANCE Co. 


OF FREEPORT, ILL. 
The Largest and Most Successful Fire Insurance Company In the West. 








ee ee ge ae $3, 964, 705.69 
EM eG 5 inu'n is Shits cv ecmun cGiadane os bach Modeeeede 200,000.00 
Liabilities, including reinsurance.............- .ceceeeeeeee 2,589, 430.23 
Se MEU, oc siacnesdee ctuaces . shapes deeaune 1,175,275.46 





Cc. O. COLLMAN, Pres. 
HENRY BAIER, V.-Pres. 

D. B. SCHULTE, 
State Agent, Dayton, Ohio. 


CARL H. SMITH, Special Agent, Dayton, Ohio. 


FIRE INSURANCE 
A A COMPANY... 
ORGANIZED 1859. 


62 and 64 William Street, Cor. Cedar, NEW YORK. 


Statement, January 1, 1902, 


| Pe eeerree iol dee eee 

Reserve for Unearned Premiums.. 5a 
Reserve for Losses and all other Claims.... 
Net Surplus......... e00t seeee Soe tes 


bag TREMBOR, Sec. 
F. M. GUND, Ass’t Sec. 
Treas. 


THOS. H. SMITH, 





..81,000,000,08 
. 1,782,129.08 
163,409.07 
2,484,447.51 


.-85,429,985.61 


Total Assets.......... 


HUGO SCHUMANN, President. 


CHARLES RUYKHAVER, Secretary. 
Gustav Kear, Ass't Secretary. 


WESTERN DEPARTMENT. 
E.G. HALLE, Manager, Royal Insurance Bldg., Chicago, Ill, 
H. W. CLAYTON, State Agent, Troy, 0. 





Fr. Von BEENvUTH } 


> > 
Gro. B. Epwanps { ¥ ©e-Presidents. 
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Provident Savings Life Assurance 


Society 


OF NEW YORK. 
EDWARD W. SCOTT, President. 
THE BEST COMPANY FOR POLICY HOLDERS AND AGENTS. 





Successful Agents, and Gentlemen Seeking Remunerative Business Connections, May Apply to 


the Head 


Office, or any of the Society’s General Agents. 





JUSTICE and SATISFACTION 


in dealing with both Agents and Policyholders—fairness 
coupled with invariable honesty of purpose. These are 
the endeavors of the management of the Union Mutual in 
all transactions. And Promptness is another Home Office 
motto--prompt answering of letters, prompt issuing of 
policies, prompt settlement of claims. Always a place for 
reliable, capable Agents. 


Union Mutual Life Insurance Co. 


INCORPORATED 1848, 


FRED E. RICHARDS, President. Portland Maine 
, e 


ARTHUR L. BATES, Vice President. 

Address | THORNTON CHASE, Sup?., 84 Adams St., Chicago, Ill, 

either | EDSON D. SCOFIELD, Sugt., 1110 Am. Tract Society Bldg., 150 Nassau 
St., New York City. 











== TO FIELD WORKERS 


THE PRUDENTIAL 


Is now offering  «malified, ordinary 
men, direct contracts 
with liberal first and renewal commissions, 
thereby securing pot only immediate returns, 
but also an increasing annual income, which is 
the natural result of systematic and intelligent 
effort. Your equipment is the most varied line 
of policies, including ParticrpaTine and Non- 
PARTICIPATING PLANS, thus enabling the agent 
to meet any condition oremergency. 
Address 


The Prudential Insurance Company of America 
JOHN F. DRYDEN, PReEsipent. Home Office: Newark, N. J. 








PRUDENTIAL 


| 


c th 








1550, 1902 


The United States Life Insurance Co. 


IN THE CITY OF NEW YORK. 
GEORGE H. BURFORD, PRresIpDEnT. 


FINANCE COMMITTEE: 
GEO. G. WILLIAMS, $3 $3 $3 $$ 
JOHN J. TUCKER, 
E. H. PERKINS, JRr., 
JAMES R. PLUM, 


Pres. Coem. Nat. BANK 
$3 $3 $2 $3 BUILDER. 
PREsT. IMPORTERS’ AND TRADERS’ NAT. BANK. 
$3 33 $3 33 33 LEATHER. 


Active and successful Agents who desire to make DIRECT CONTRACTS with 
this well-established and progressive Company, thereby securing for themselves not 
only an immediate return for their work, but aiso an increasing annual income 
commensurate with their success, are invited to communicate with RICHARD E. 
COCHRAN, 3d Vice-President, at the Company’s Office, 277 B:oadway, New York City. 

a 


Assets over $8,000 000. Insurance in Force, over $40,000,000 





CHARTERED 1866... 
THE OLD RELIABLE 


HARTFORD LIFE INSURANCE COMPANY 


HARTFORD, OONN. 


Gzo. E. Keeney, President. Cuas. H. Bacatt, Secretary. 


Issues policies upon all the latest plans and most liberal conditions. 


Its ORDINARY LIFE and LIMITED PAYMENT CONTRACTS become 


ENDOWMENTS at AGE 80. 


In ite Industrial Branch, it issues Adult and Juvenile Whole Life, Ene 
dowment, Semi-Endowment, and Life-Endowment-at-4ge-80 Policies, in 
amounts from $10 to $500, from Ages 2 to 60. 

Tome pease are plain in terms and conditions. 
ful? immediate benefit in case of death by accident. 

THE RECORD TELLS. 
$22,000,000 Paid to Policyholders and Beneficiaries. 
PURCHASB A HARTFORD LIFE POLICY AND YOU GET THE BES1- 


All contracts are in 





‘‘An honest tale speeds best simply told.” 

The Western and Southern Life Insurance Cont- 
pany sells life insurance contracts only. It promises 
nothing that it cannot guarantee and guarantees 
everything it promises. 

Agents find these policies easy to place and easy 


to hold in force. 


W. J. WILLiaMs, 
secretary. 


Henry Bout, 
Director of Agencies. 


FRANK CALDWELI 


Presider 


Home Office, Fourth and Broadway, Cincinnati, Ohio. 





What is the use of saying ‘‘the best company,” or ‘‘ the 
strongest company,” or ‘‘the largest company ?”’ 


| They all say those things. 


WE SAY SIMPLY 


THE PENN MUTUAL LIFE 
INSURANCE COMPANY 


OF PHILADELPHIA. 


ORGANIZED 1847. 
THAT TELLS THE WHOLE STORY. 





NO DEATH LOSSES IN 1901. 


The Bankers Reserve Fund 
Life Insurance Company, 


“BANKERS RESERVE” BUILDING, 
CINCINNATI, - - - - - - 


DESIRES GENERAL AND DISTRICT AGENTS 
FOR TERRITORY IN OHIO. 


The Bankers Reserve is a Home Company backed by responsible business men 
of Cincinnati. It offers to producing agents in Ohio the advantages of a contract 
direct with the home office on a liberal basis. The company is well established and 
its officers are men whose names carry weight throughout the State. The advantages 
of soliciting FOR A HOME COMPANY are obvious. 

All inquiries carefully attended to. 

P. F. SWING, President, 
DR. T. V. FITZPATRICK, Vice-Pres. and Med. Dir., 
W. W. SUTTON, Treas. 





OHIO, 


J. B. SWING, Auditor, 
JAMES W. POWERS, Sec., 


Mig Accident 
LY be 


and Health 
pan ai Policies. 
LARGE BENEFITS. 


LOW RATES. BEST COMMISSIONS. 





|Assets, - - $999,667. Surplus, - - $390,484 





KIMBALL C. ATWOOD, Sec’y, 290 Broadway, New York. 
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The Franklin Life Insurance Company 
OF ILIANOIS, 


NEW IN FORM, 
ATTRACTIVE, 
LIBERAL and SALABLE. 


An Active, Progressive, Up-to-Date Management that realizes the 
advantage of issuing policy contracts which merit the confidence and 
approval of both Solicitor and Insured. als ; 

According to Law, every policy issued by The Franklin is Registered 
in the Insurance Department of Illinois, and is protected by approved 
Securities deposited with that Department. 


HOME OFFICE: Franklin Life Building, Springfield, Mlinois. 


BRANCH OFFICES: 


Journal Bullding, 
ch le 


Century Building, o, iil 


No. 16 Bast Fourth Street, 
St. Louis, Mo. Cincinnati, O. 


CINCINNATI, OHIO. 


ASSETS, January I, 1902, - 
SURPLUS, ° ° ° ° 


$30,048,592.48 
4,400,311.24 


No Fluctuating Securities — Largest Rate of Interest — 
Lowest Death Rate. — Endowments at Life Rates 
and Twenty Payment Guaranty Policies Specialties. 


Large and Increasing Dividends to Policyholders. 
Desirable Contract and Good Territory open for Live Agents. 


JOHN M. PATTISON, President. 





INSURANCE COMPANY OF THE 
STATE OF ILLINOIS, 2ecxeoxo. 1. 


PAID UP CAPITAL, $200,000.00 
ASSETS, - - - 456,342.43 


WRITES FIRE, LIGHTNING and TORNADO INSURANCE. 


Geo. L. Wiley, Secretary, Rockford, Ill. 


FM pee Aner i for Cook County, 189 La Salle 8t., Chicago, Ill. 

Wallace Mink , Special Agt. for Illinois. 5248 Calumet Ave., Chicago, LIL 

John H. Nelson, Special Agent for Wisconsin, First National Bank 
Block, Madison, Wis. 

W.H. Fuller, State Agent for Ohio and Michigan, Lock Box 133, 
Toledo, Ohio. 

B. F. Knauft, Special Agent for Minnesota, Endicott Arcade, 81. 
Paul, Minn. 





EMPLOYERS’ LIABILITY ASSURANCE CORPORATION, Ltd. 


OF LONDON, ENGLAND. 
Appleton & Dana, Managers and Attorneys United States Branch. 


Original and Leading Liability Company. 


THE MOST ADVANCED AND PRACTICAL PERSONAL 
AOCIDENT AND SICKNESS POLICIES. 


TOTAL AVAILABLE RESOURCES, - = = $5,600,000.00 


GENERAL AGENTS! 


B. M. & GEORGE D. ALLISON, Southern Ohio, West Virginia, Tennessee. 
39 East Third Street, Cincinnati, O. 
PACKER & CLARK, Northern Ohio, 208 Superior Street, Cleveland, O. 
ROBT. ZENER & CO., Indiana and Kentucky, Talbott Block, Indianapolis, Ind, 
GEO. A. GILBERT, Illinois, lowa and Nebraska, 184 La Salle St., Chicagd, il. 





First Old-Line Stock Accident Co. Incorporated in Illinois. 


Accident and Health. 


a 


NORTH 
\MERIOAN 
\CCIDENT 4g 


SPECIAL AGENTS. 
SUB AGENTS. 


INSURANCE. ( LOCAL AGENTS. 


CHIC \GO 


r 


Write to A. E. FORREST, Secy. 


217 La Salle Street, Chicago, 


FOR STATE OR GENERAL AGENCY TERTSS. 
$1,800 to $6,000 per year paid to producers. 





EXCLUSIVE TERRITORY GIVEN. 





INCORPORATED BY SPECIAL ACT OF CONGRESS, 1868. 


The National Life Insurance Co. 


OF THE VU. S. OF A. 
WASHINGTON, D. C. 





0. D. WETHERELL, : $3 President. 
R. E. SACKETT, Secretary and General Manager. 
-.. GAINS IN 1901.... 
INCREASE IN ASSETS - . - = = = § 184,890 45 
INCREASE IN RESERVE : - - - - 513,097 07 
INCREASE IN SURPLUS - . - : - . 99,338 95 
INCREASE IN INSURANCE IN FORCE 4,033,629 44 





PRINCIPAL BRANCH OFFICE: 
NATIONAL LIFE BUILDING, 157-163 LASALLE STREET, 





Insurance Company 
or North America 


AND 


Philadelphia Underwriters 





WESTERN DEPARTMENT, 
ERIE, PA.; 


J. F. DOWNING, General Agent. 


CHICAGO. 
Established 1865. THE 
Frankfort Marine, Accident and Plate Giass 
Insurance Co., 


OF FRANEFORT-ON-THE-MAIN, GERMANY. 


Employers and Public Liabilities, Elevator Insurance, Workmen’s 
Collective, Individual Accident, and Plate Glass, 

For the security of Policyholders in the United States of America, 
a deposit has been made in the State of Massachusetts, of $200,000.00 
in United States Bonds. 


UNITED STATES DEPARTMENT, 


100 WVilliam St., New Work, NN. We 





F. G. VOSS, Manacer anp ATTORNEY. 
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BECAN BUSINESS JANUARY Ist, 1902. 


THE ANCHOR FIRE INSURANCE COMPANY, 


228-230 West Fourth Street, Cincinnati, Ohio. 


ACCENTS WANTED. 





CAPITAL $200,000, 





SURPLUS $100,000 








JUDGE Il". DONNELLY, President. 


F. D. PRINTICE, Vice-Pres. and Treasurer. 


F. F, MIURRAY, Asst. Secretary. 


A. K. TIURRAY, Secretary and General Manager. 











Fourth and Elm Sts., CINCINNATI, OHIO. 
CAPITAL, PAID-UP, $100,000. 


Incorporated under the Legal Reserve Laws of Ohio, ...........1901. 
$100,000 deposited with the State for the security of Policyholders. 


A staunch “ Old Line” Ohio company, with leading business men 
of Cincinnati in the directorate. 

Issues especially attractive policies on Ordinary Life, Limited 
Payment, Endowment and Annuity Plans. 


A District Agent wanted for each county in Ohio, to whom a 
liberal contract, with renewal commissions and exclusive territory 
will be given. 

The Inter-State Life has all the advantages that other good 
companies have and is besides a HOME COMPANY. 

Agents will find it desirable to deal DIRECT WITH THE HOME 
OFFICE of the company which they represent. 

Information cheerfully furnished. Correspondence confidential. 


A. GC. TURNIPSEED, President. 














The NORTHERN GENTRAL 
LIFE INSURANCE CO. 


635, 536, 537, 538 and 539 The Spitzer Bldg.» 
TOLEDO, OHIO. 


Has the cleanest and best contracts sold. 
Policies in Amounts from $100.00 to $25, 000.00 
Payments Monthly, Quarterly, Semi-Annually or Annually. 


GRAND OPPORTUNITY TO AGENTS for Territory in 
Pennsylvania, West Virginia and Michigan. 


WwW. S. MATTHEWS, J. G. ROBISON, 
President. Secretary. 


OLDEST IN THE WORLD. 


SUN 
INSURANCE 
OFFICE 


OF LONDON. 
Chief Office in the United States, No. 54 Pine Street, New York. 
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HOW ABOUT STOCK RATE INSURANCE? 

The Travelers, in Ohio at least, is about to 
make a harder drive for life business. .To an 
outsider it would appear that no better time 
could have been chosen than the present to 
such an effort. The Travelers is the 
chief exponent, with perhaps the exception of 
the Metropolitan, of stock-rate life insurance. 
The time now appears ripe for agents to sell 
insurance. They have been selling dividends, 
cash surrender values, tontine settlements, im- 
mense surplus, in fact, everything pertaining 
to the business, except insurance itself. To 
approach a man and say that a company will 
insure his life for so much at so much a year, 
without adding that his dividends will cut 
down his premiums or that at the end of twenty 
years it is estimated he will have a small for- 
tune coming to him, seems almost a lost art. 
Has the time not come when this can be done 
to advantage? One hears that certain com- 
paties vse up what ought to make dividends to 
increase, business, and others use up the sur 
plus that ought to be maintained for safety 
to keep up a good showing on dividends. Not 
less than half a dozen companies have the very 
best dividend-paying record of any, and prob- 
ably twenty sell the best contract ever offered 
ic the public. Would it not be a relief to the 
prospect to have a man offer to sell him insur- 
ance without any mention of dividends? So 
long as the company is sound, the holder of 
the stock-rate policy cares naught whether the 
company pays 90 per cent commissions or 
spends the surplus otherwise. Dividends are 
considerable of a mockery. Ask any agent of an 
annual distribution company if any value is to 
be placed on estimates of deferred dividends 
and he answers in the negative. Ask an agent 
ef another company how much value there is 
in examples of what policies have paid annu- 
ally, and he will answer that in view of low 
iaterest rates they are almost valueless. The 
dcctors cannot agree. Let the stock-rate com- 
pany take the bat. 


make 


BUILDING FOR THE FUTURE. 


Life insurance agents who take into consid- 
eration the various elements comprising life 
insurance companies, their methods and _ pur- 
poses, are often brought face to face with 
considerable doubt as to whether some com- 
panies are building for the future. It is known 
that some institutions have in view merely 
their present advantage. They strike out for 
a volume of business and engage in practices 
that in subsequent years will react to their de- 
triment. The conservative companies that al- 
low no dangerous invocations and watch every 
new departure carefully are those that intend 
to live as long as institutions exist. 

Just now is a period of change for a great 
many companies, especially those of recent or- 
ganization or those that have reorganized from 
stipulated premium companies. All these com- 
panies will not be in existence in the future, 
because some of them are worshiping strange 
gods. They are taking chances which many of 
the old established corporations do not dare 
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to hazard. Some of them are ably managed 
and watch every move with the utmost vigi- 
lance. These represent the type that will en- 
dure and develop along natural lines. 

In some cases the tactics of many old com- 
panies cannot be sactioned when judged ac- 
cording to conservative standards. Greed and 
ambition seem to be the moving impulses that 
are carrying some institutions along regardless 
of what such a course may create in the fu- 
ture. The present appears to be the limit 
of vision of some officials. In recommending 
insurance to clients, local agents should keep 
this in view. Agents are giving indemnity 
which extends over a long period of years, and 
if there is any doubt in their minds as to the 
permanency of an institution they represem 
they are not true toa most sacred trust if they 
continue to place their friends in them. There 
is much more than the commission in the 
work of a life insurance agent. His labor is 
not that of a mere mercenary laborer. If he 
can secure more money from an ephemeral 
concern or one whose future hangs in the bal- 
ance, he lacks the fine sense of honor if he al- 
lows himself to give clients such indemnity. 





“Thomas Gallagher of Belfast, Ireland, a 
prominent manufacturer who has large inter- 
ests in the United States, has recently secured 
a life policy for £85,000 in the Scottish Provi- 
dent Institution of Edinburgh. This is prob- 
ably the largest policy ever placed in Ireland.” 
Exchange. 

We are glad to see our Cincinnati friend 
providing for those who will live after him. 
He is true to Irish institutions. 








DISCUSS HANDLING OF GRAIN LINES. 





Members of the Chicago Underwriters Asso 
ciation Have a New Clearing House 
Before them for Consideration. 





Members of the Chicago Underwriters Asso- 
ciation met yesterday to discuss a plan for ad- 
justing the placing of grain and elevator lines 
in that city. The present method is unsatis- 
factory to the Board of Trade people owing 
to a lack of insurance facilities. Many sellers 
of grain when they get rid of their product 
do not cancel their insurance and hence the 
buyer has to go unprotected or is short on his 
line. Very often the sellers do not cancel be- 
cause they are desirous of holding this insur- 
ance for future use knowing that the capacity 
is limited. This shortage of insurance in Chi- 
cago is militating against the grain interests 
and the trade is considerably affected thereby. 
Commission men refuse to go in the market 
and buy grain for fear of not being able to get 
protection. In order to remedy this the Board 
of Trade people desire that a clearing house 
be established where they can apply for insur- 
ance to one man. When a man sells grain 
they will agree to pass a rule thaht he must 
deliver the insurance at the same time. The 
idea is to have the clearing house provided 
with certificates on the backs of which are the 
lines each company will write on each elevator. 
When a line of insurance is offered it will be 
pro-rated among the companies on the back 
of the certificate. This will do away with 
agents handling grain lines and will result in 
all the business being placed direct. It is es- 
timated that by the clearing house method the 
cost will be 3% per cent of the premiums. 
The brunt will fall on the agents placing large 
grain lines because they will be deprived of 
the brokerage in placing what they cannot 
carry in their own offices. However, the grain 
agencies in Chicago did not oppose the pro- 
ject. 

L. O. Kohtz was president of the meeting 
and Frank F. Holmes secretary The matter 
was pretty well discussed and it was evident 
that enough information had not been gotten 
in order to vote intelligently An adjourn- 
ment was taken for a week in order to allow 
agents to consult with their companies and 
to think the subject over. In theory the 
scheme appears to be all right although it will 
require unanimous action to be a success and 
it is hardly likely that so many elements can 
get together. Some agents oppose the scheme, 
fearing that the same plan may be extended 
to other lines of business and impair the pres- 
ent method of handling lines. 





wae 7 
FINDS CONTINENTAL CASUALTY IMPAIRED. 





Commissioner Dearth of Minnesota Makes 
Public His Report of Examina- 
tion of the Company. 





Commissioner Dearth of Minnesota, who ex- 
amined the Continental Casualty of Chicago 
a month ago, in announcing the result of his 
examination, states that the 
$31,121. The Continental is the 
of the Continental Assurance of 
Detroit, the Metropolitan of Chicago and the 
Railway Officials and Employes of Indianap 
olis. President 
pairment is 


company is im 
paired some 
combination 


3unker 
only a 


asserts that the im 
technical one, and _ that 
$100,000 has been put up by the stockholders to 
comply with the Minnesota findings. He avers 
that Commissioner Dearth marked up the re 
serves to a high figure and threw out some 
securities that were sound. 

It seems that the commissioner thinks that 
the liability as to unpaid losses was not prop 
erly reported. He that drafts were 
tendered to beneficiaries but no provision was 
made in the statement for them. He also 
criticises the item of collections. claiming it 
1S 20 per cent and not 10 per cent, as reported 
by the company. He reduces the Detroit Sani 
tarium bonds in the 


States 


; assets from $50,000 to 
$25,000, and cuts out the item of $22 


5,0 $22,000 com 
missions advanced to agents. He demanded 


the impairment to be made good and the cre- 
ation of $50,000 surplus. The officers gave 
$100,000 Phelps Investment Company bonds, 
which the department refuses to accept. He 
permits them to be temporarily filed pend 
ing substitutions. 


METROPOLITAN LLOYDS IS ORGANIZED. 





Farmer & Thompson of Chicago Have a Third 
Institution—Names of Its Present 
Subscribers. 





Farmer & Thompson, 155 La Salle street, 
Chicago, managers of the National Lloyds and 
Northwestern Lloyds, have organized the Met 
ropolitan Lloyds, which will commence writing 
Friday. This makes the trio of Lloyds which 
will be under the same management and the 
same policy will be followed with the new in 
stitution as has been successful with the two 
older ones. The management has succeded in 
building up a good business for the North 
western and the National. It is the purpose 
of Farmer & Thompson to increase the num 
ber of underwriters of the Metropolitan to 
twenty-five by September 1. 

The present subscribers are M. K. Swatek, 
wholesale tobacconist and manufacturer; H. R 
Stillwell, manager Butler Bros.; S. W. Camp- 
bell, general agent Great Northern Railroad 
and Steamship Lines; A. L. White of the Tu 
1ella Company; Stephen C. White, lawyer; J 
R. Thompson, merchant; B. R. De 
real estate and loans; 
manufacturer ; 


Young, 
Samuel Simons, retired 
Harvey L. Thompson, whole 
sale and retail grocer, all of Chicago, and H 
G. Niles, Jr., secretary South Woolen 
Mills, South Bend, Ind. 


send 


WILL HOLD A JO NT MEETING 

The Tuscarawas County Association will 
hold its regular meeting on the last Friday 
of this month at Newcomerstown, and the 
Coshocton County Association will be invited 
to meet there at the same time. Both asso- 
ciations are very active just now in straight- 
ening up the insurance situation and it is be- 
lieved that a joint meeting will be benefiical 
to these Ohio organizations. 





General Agent Rankin of Pittsburg, repre- 
senting the Anchor Fire, who is organiing 
the Keystone Fire, hopes to have the com- 
pany writing by September 1. It will have 
$200,000 capital and $300,000 surplus. 
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DEAN'S ARTICLE CONTINUED. 


EXPOSITION OF FIRE UNDERWRITING. 








Address Before the College of Commerce and 
Administration of the University 
of Chicago. 


lecture on fire 
Chicago Uni- 


The fourth instalment of the 


insurance before students of 


versity by A. F. Dean of the Springfield is: 
“I stated at the outset that, strictly speaking, 
fire insurance belonged neither to the creative 


nor economic industries, but it is necessary to 
modify this statement, for, through its inspec- 
tions alone, fire insurance saves enough fire 
waste annually to entitle it to rank as a world- 
leader in practical economics. Inspectors are 
but one phase of its economic functions. 
Cheracterisiics of the Ideal Adjuster. 


“An ideal adjuster is partly born and partly 
made by experience, but no experience can 
make a successful adjuster unless birth has 
done its part. ‘he ideal adjuster needs not 
only to be honest but to look honest. He 
should inspire confidence by his tact, address 
and personal magnetism. He ought to be 
familiar with insurance law, commercial usage 


and human nature. He needs a Sherlock 
Holmes nose for detecting and tracing fraud 
to its lair, and, at the same time, a nose 


equally sensitive to the aroma of honesty— 
a nose that will lead him unerringly along the 
path that lies between the boundaries ot op- 
timism and pessimism, He must know much 
of the nature and values of all classes of 
property. He ought to be a skilful accountant 
and enough of a builder to mi ike a detailed 
estimate of the cost of replacing a vanished 
building. He ought to have a fair knowledge 
of literature and art, know books, pictures, 
music and musical instruments. 


Must Kaow Ladies’ Paraphercalia. 


“He ought to be a family man and a ladies’ 
man in the best sense of the term. He ought 
to be a connossieur in pots, kettles and dish- 
pans, cook stoves, pianos, photograph albums, 
sewing machines, silverware, bedding, books, 
bicycles, bonnets and wearing apparel without 
regard to age, sex or condition from baby 
linen and ladies’ lingerie to hob-nailed shoes, 
golfing suits, St. Patrick’s Day regalia and 
liver pads. He ought to be able to recognize 
at their true value pictures of every school, in- 
cluding the boarding school. He ought to be 
an expert in all objects of ‘bigotry and vir- 
tue,’ with their endless variety and range in 
value from the plaster casts and chromos in 
the humble home of the farmer or mechanic 
to the priceless art treasures in the palace of 
the plutocrat. He ought to be prepared to 
deal with all these things hallowed by preju- 


dice or associations, bruised, battered, torn, 
water-soaked, smoked, or reduced to an ash- 
heap, knowingly, sympathetically, reverently 
and unflinchingly. The annals of statecraft 
furnish no more shining examples ef diplo 
macy than could be told of the everyday ex- 


perience of the fire adjuster. If friction in the 
adjustment of fire losses exists it is because the 
man who can be and do those things—the 
ideal adjuster—does not grow on every bush. 


Companies Have to Ce-operate. 


“Every prominent company employs its own 
adjuster to attend to its miscellaneous losses 
but it is a matter of frequent occurrence for a 
fire to destroy a large risk in which scores of 
companies are interested. In such cases it is 
usual for the companies to select a small com- 
mittee of adjusters to settle the loss. The 
difficulty of reaching all losses promptly and 
of securing competent adjusters has built up 

class of independent adjusters who are lo- 
cated in large cities. These men are not on 
the salaried list of any company, but charge 
their services on each and where they 
serve more than one company the expense is 
distributed among them pro-rata. In a few 
of the larger cities adjusting associations have 
come into existence, and in time the economics 
of the business will compel the adjustment of 
all large losses through these associations, as 
they simply embody the specialization now 
found in every branch of modern industry. 


loss, 


Turns His Eye on the Inspector. 


“While a considerable part of the small 
value risks written by companies must be ac- 
cepted or rejected through correspondence, 
upon the inspection and reports of local agents, 





the selection of their business depends largely 
upon the personal inspections of salaried em- 
ployes, and the success of every company to 

large degree depends upon the judgment of 
these ‘field men’ in weeding out untrust- 
worthy agents and objectionable risks, and 
effecting reforms in physical hazard. A con- 
scientious and capable inspector may save his 
company hineniie of dollars by a single can- 
cellation or by effecting reforms in the physi- 
cal hazard of risks in which his own and 
perhaps many other companies are interested. 
A judicious suggestion to the owner concern- 
ing some dangerous feature of his property 
of which he, perhaps, is ignorant, may, and 
often does, save a loss amounting to several 
hundred thousand dollars, and counting other 


exposed property even millions of dollars. 
Hence, it will be seen that the work of the 
inspector benefits not only all insurance com- 


panies, but 


holder. 


Duties of the.Inspector. 


every property 


‘A good ins spector is a reformer in the morals 
of property, and indirectly in the ethics of the 
owners. It is his duty to study property of 
all kinds in its relations to the hazard of fire. 
He should have a pretty fair working knowl- 
edge of mechanics, physics. chemistry and 
electricity, and of the laws of supply and de- 
mand in all the leading branches of trade and 
manufactures. He should be a good judge of 
values, of men, of municipal affairs and their 
prospects, of building construction, of the 
safety of heating, lighting, electrical and fire- 
extinguishing devices, public and private, as 
well as of machinery, friction, dangerous 
chemical combinations, of the explosive and 
combustible properties of matter in its com- 
bined or comminuted forms, and heavens 
knows how many other things. The universal 
trend of the business toward economic co- 
operation is shown by the recent evolution of 
inspection associations. An inspection bureau 
exists in this city to which about forty com- 
panies belong. This bureau employs only 
graduates of technical schools who are trained 
for their specialty and employed in examining 
the great mercantile and manufacturing estab- 
lishments of the country. This plan has been 
found to secure a higher grade of inspection 
expense, and saves the owners from 
the annoyance of frequent inspections on the 
part of the employes of the several companies. 
lhe work of inspections is a heavy item in the 
expense account of fire insurance, but it is 
fruitful in saving to the companies and public, 
and the tendency is to increase this expense 
as an investment equally profitable to the busi- 
ness and the community.” 

Fire Departments Owned by Companies. 


at less 


owned 
main- 


“Fire departments 


were originally 
by the fire “insurance 


companies, and 


tained by them, until it became evident that 
they were an economic necessity to the entire 
public, when they were transformed to mu- 
nicipal control. Under the tariff system a 


credit is allowed for fire departments accord- 
ing to grade, and every policyholder is allowed 
a reduction in his rate commensurate with the 
degree of protection. Not only the existence, 
but the efficiency of fire departments is due to 
fire underwriters, for they are the only people 
whose experience makes them competent to ad- 
and the only people directly interested in 
securing an efficiency commensurate with the 


vise, 


rate reductions they allow for these depart- 
ments, 
System of the Patrol. 

“You will find scattered about this and 
every other large city, numerous fire patrol 
stations with teams, fire extinguishers, tarpau- 
lins, and from six to twenty men at each sta- 


tion. These patrols are maintained at the ex- 
pense of the companies. They have every 
known device to enable them to receive the 
earliest news of a fire and to reach it promptly. 
Their duty is to extinguish a fire if possible 
in its incipiency, in order to stop the damage 
that always results when the engines of the 
regular fire department once turn on their 
hose. If the fire cannot be extinguished by 
the patrol, it is its duty to cover the mer- 
chandise in the burning building or buildings 


WANTED 


We want three competent men who are 
familiar with Fire Insurance business to rep- 
resent us in desirable localities. Address with 
references: 

NORTHWESTERN ASSURANCE INSPECTION CO. 
Algoma Bidg., Oshkosh, Wis. 








exposed to it with tarpaulins, in order 
minimize the damage from water or smok« 
These patrols also publish detailed accour 
of every fire, giving an estimate of the damas 
and stating the cause of the fire. This 
formation is invaluable in an educational y 
and the direct saving effected by patrols 
incalculable. 

Laboratory for Scientific Work. 

‘At No. 67 East Twenty-first street of t! 
city you will find an extensive laboratory d 
voted to the scientific investigation of physica 
hazard. Numerous experts are constantly en- 
gaged in studying the new chemical combin 
tions of commerce; every new device for utili 
ing inflammable oils and acetylene gas for mo 
tive, heating or lighting purposes is here car 
fully investigated, as well as all automat: 
devices for extinguishing or giving notice of 
fires. Electricity and every form of electrical 
installation are under constant and careful 
study. All these things are permitted by the 
companies only under careful regulations pred 
icated upon the information gathered through 
this and other instrumentalities maintained by 
the companies. 


Conservator of Property Values. 


“T might go on and describe numerous other 
things of a similar nature, but these will suf 
fice to show that while the organic function 
of fire insurance is simply to measure and 
distribute fire hazard, in the performance of 
this function it is forced to act as a conserva 
tor of property values, and thus becomes on 
of the most important economic forces of 
modern civilization. 

“This fact is so little understood by th 
public and press of the country that it is re- 
freshing to find a frank acknowledgment of it 
in a recent issue of the Houston Press of 
Texas, a state where seemingly no expedient 
has been left untried which promised to crush 
out all possibility of co-operation among. firé 
underwriters: 

Fire Prevention Work of Companies. 

‘It is a mistake to believe that 
return the premium payer gets is 
collects his insurance money after a loss; that 
it is necessary to burn out to win in fire in 
surance. An honest insurer, if burned out, al- 
ways loses in inconvenience, anticipated profits 
and disruption of business. The insurance pol 
icy only_ protects him from financial loss to the 
extent of the property actually burned or dam 
aged. Where the insurer profits by fire insur 
ance is in the fire prevention work of the in 
surance companies. The whole community 
also profits by this and is the debtor of the 
insurance companies and the people who pay 
the premiums and make such work possible.’ 

Unity of Effort Is Necessary. 


the only 
when he 


“While every fire company, like every in 
dividual, is a selfish entity, all companies are 
united by inseparable interests into a whole, 
consisting of ‘many in one,’ just as several 
States constitute a union. In this e pluribus 
unum nature of the industry is found the in 
‘xorable necessity for co-operation in establish 
ing common knowledge, common usages and 

common measurement of the fire hazard, 
for these are necessary to establish the com 
mon averages which enable fire insurance to 
exist. It is important to bear these facts 
in mind, because they tend to explain a fruit- 
ful source of misunders tanding between the 
public and fire community. The necessities 
of their business are such that fire under 
writers are always conferring together over 
the innumerable questions which their in 
dividual experience does not enable them to 
solve. Like birds of a feather they flock to 
gether, not because they love one another, but 
because they are indispensable to each other, 
hence we find fire underwriting associations at 
every turn, local, state, sectional and national; 
associations of agents, of field men, of man- 
agers and presidents, associations of adjusters, 
inspectors, raters, statisticians, experts in elec- 
tricity, chemistry, mechanics, physics and what 
not 

Special Conferences Are Held. 


“But aside from these permanent associa 
tions there is a never-ending necessity for spe- 
cial conference on important questions of tem- 
porary interest. Meetings of this kind, some- 
times many of them, are made necessary by 
every considerable conflagration, and by nearly 
every es conflict of opinion. In the 
vast majority of these conferences, the estab- 


lishment of 2 a harmonious and definite purpose 
is as necessary to the commonweal as to the 
weal of fire insurance, but these constant con- 
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rences tend to create an impression in the 
public mind that fire underwriters are a set ot 
h conspirators, and the laws of many 
ates have been framed with the special pur- 
pose of shutting off all p yssibility of united 
ction in the business. 
Need of Exchange ef Views. 


“It may be asked, why does the necessity 
or this constant exchi ange of views exist in 
insurance to a greater extent than in other 
of insurance, for they all deal in av- 
erages? The answer is plain. Other kinds of 
insurances deal in averages, but they deal in 
iverages of identity alone, while fire insur- 
is concerned not only in the averages of 


re 


I 
fire 
1 
| 


<inds 


NICE 


identity, but with the relations of every in 
dividual instance to these averages. Other 
branches of insurance deal with classes com 

sed of individual instances, each of which 


fe required to conform to a sti andard, and then 
treated as identical with all others. Fire insur 
too, deals with classes, but the individual 


ance, 

instance in perhaps ninety-nine cases out of 
a hundred does not conform to any standard, 
and cannot be treated as an identity. Its rela 


tion in hazard to numerous standards must be 


measured and specifically established and 
stated as its rate, and from every standpoint 
it is necessary to deal with each risk as a 
separate entity instead of as an identity with 
all other risks, belonging to its class. This 
individual treatment which is unavoidable in 
fire insurance sets it apart from all other 


branches of insurance. Unlike these, fire insur- 
ince is not a jobber in averages, but a retailer, 
and this not only makes it a business of in 
finite detail, which is the concern of all, but 
keeps it in constant and unpleasant evidence 
before the public which cannot understand the 
reason for its never-ending pourparlers, cau 
cuses, confabulations and intermeddling with 
their property. 





LOSSES IN UNAUTHORIZED CONCERNS 





Superintendent Vorys of the Insurance Depart- 
ment Discusses the Personal Liability of 
Agents in Such Cases. 





Tue WESTERN UNDERWRITER addressed Su 
perintendent Vorys of the Ohio insurance de 
asking whether agents in that State 
held liable for a loss if 
in an unadmitted 


partment, 
could be 


policy 


pl ic¢ d 


He 


they 
a company 


replies as follows: 


“If the assured knowingly accepted a policy 
in an unauthorized company, probably the 
courts would hold there was no such liability 
of the agent. If the assured were imposed 


upon by false representations of the agent that 


the company is licensed, probably the courts 
would hold the agent to the same liability as 
the company. 

“This is a question which, of course, this 


department has no jurisdiction to determine. 
I know of no case in Ohio in which the 


ques- 
tion has been raised or decided. In the case 
of Morton vs. Hart, 88 Tenn., 427, it is held 


that ‘an insurance agent who takes a policy in 
this State for a foreign company that is doing 
business unlawfully—not having complied with 
the requirements of our laws regulating the 
business of insurance, becomes personally re 
sponsible to the policyholder for loss that oc- 
curs under that policy.’ ” 





NEW SCHEDULE IS CRITICIZED. 

Some companies are making complaint of the 
for fifth 
that it makes the rates 
on buildings less than on stocks, the same that 
results in the case of the larger towns. In the 
larger centers it is generally acknowledged 
that rates on buildings should be lower than 
on stocks, stocks are more to 
damage from water. When a fire department 
arrives it can usually save part of the build- 
ing. In smaller towns many companies prefer 
the stocks to the building, in of fire 
the people will do their utmost to carry out 
the stock and save it, while perhaps little can 
done with the building. The results of the 
new mercantile will, therefore, disappoint- 
ing in this regard. 


new mercantile schedule fourth, and 


sixth class towns in 


as accessible 


as 


case 


1 
pe 





The Cleveland Leader of Cleveland, Ohio, 
has decided to have a daily insurance depart- 
ment in its columns, modeled after that of the 


Chicago Record-Herald. 


AS SEEN FROM CHICAGO. 


IMPERIAL AND ITS BUSINESS 





It 


to carry 


now looks as if the Imperial will be forced 


its risks in this country to vay va ition 








It has tried every way to reinsure the business, 
but no offer has been sanctioned by the home 
office. Much of its business is in the ree 
cities, where companies already have sufh 
cient liability. Secretary Rothermel of the 
Traders was in New York last week, and 
made a bid on the business, ac 
cepted The home office is o hat 
money can be made by alk i 
to run off, 
+t <? 
GASOLINE DEVICES LOSE BUSINESS 
Field men are complaining of the practic« 
of some non-union companies in issuing pet 
mits for unauthorized gasoline lamps and 
lighting systems. The saime is largely tru 
case of an acetylene. There are many of thes« 
devices that have not received the sanction of 
the National Board, or the fire protection 
engineering committee of the Unior Pron 
ers are pushing these devices, .and, of 
course, are being backed up by the Standard 
Oil Company. They furnish cheap light and 
are popular with the assured. So far there 
have not been very many losses due to these 
and non-union companies feel that they ars 
not called upon to follow the course of th 
nion companies. Some of the union con 
panies claim that they are losing more bus 
ess through unapproved machines than by 
ason of the 25 per cent advance 
a+ + 
MANY LIGHTNING AND TOR ADO CLAIMS 
Lightning losses in the West have been very 
heavy during the past two weeks. Storms 
have been raging almost incessantly in som 
of the western States, and this has brought in 
an unusual number of lightning and tornado 
claims. The down-pour of rain has certainly 
had a good effect far as losses are con 
cerned in some sections, as it has increased the 
water supply and wet down property \ 
curious claim was made on a company a few 
days ago by a man who had | watch mag 
netized during a storn He put in laim 
of $2.50 for getting his watch demagnetized 
In some instances lightning claims are being 
made where loss was clearly du vind, but 
the assured carried no tornado insurance 
tt ++ 
COMPANIES SHIFT THEIR POSITIONS. 
Owing to the readjustment of the lines of 
many companies in lites there will be a 
general shifting of the positions companies 


have occupied heretofore in regard to premium 


receipts. Several companies that have been 
free writers and have run their receipts in the 
| city up to $50,000 or more, will this year prob 
ably write not more than half that amount 
Some institutions which have been looked 
upon by agents as valuable, owing to the lines 
they carry, are now almost useless in that they 
confine themselves to small lines and do not 
write some classes at all. During the period of 
comparatively low losses some of the smaller 
and medium-size companies certainly went be 


concerned 


risks 


lines 


amounts 


yond their limit as far as were 


and wrote too large on single 


+ 1 


NORTHERN AND SOUTHERN RELATIONSHIP. 


Comment has freely been made since the 
visit of the committee from the Kentucky and 
Tennessee Board in Chicago in order to visit 
the governing committee of the Union, and try 
and get a modification of the schedules as to 
the manner in which the southern committec 
was met. There are very few western man 
agers who are thoroughly acquainted with the 
southern business It is a class distinct by 


itself and be handled far t] 


than northern business. Rates are considerably 


needs to 





higher down there, but the present tariff can 


differently 


9 





























ie gotten easily The new schedules would 
] ie rates probably gher, which the 
uLii¢ nen ¢ im no ur to the a ed 
Some western managers desire dwelling ‘ 
educed in K ucky Tennessee, which 
would bring them about 50 per cent lower than 
hey are now Sou pt es inst 
y radical reduc n of ( It is ev 
en that the estrange ( t veen ( north 
eri d-southern m« rea duc » the 
ta th mUISITE é \ n 
( ely lifferen 
FLAT BUILDINGS IN CHICAGO 
\r nspector connected wit on f the 
| net local agenci npletec 
in investigation d inspectiot f tl re 
partmen ulding n (4 cag Le vive 
s ypinron the building é 
uth side of the y in the neighborhood of 
he Illinois Central Ra i ind South Side 
Elevated are poor ¢ | n when com 
pared with other f the city There are 
e very good it bul gs in th neigl 
| hoor but tl rec rity | e been 
| ly constructed, and 1 W w oft 
reventing fire One f e gre l t 
e al nd lig shafts ‘ wder 
ct d n ot 1 pat el | ( a t the 
wners 1s to crowd a 1 \ \ x ble 
i building a e k p ible co f 
eonstruction. The eal f escape in case of 
hire e very meage One f the ha d 
vatural gas, the only ava le cut-off being in 
the | nent. In <« f fire in the basement 
initors would not have facilities { iking 
cut-off from the « de, as they do 1 
possess 1 key to re ( \\ nd turn the v ilve 
unde 1c cap nea ( ri It ( mere 
relessness that al ire not p vided 
e keys make le prop cut-off 
fre e outside In case of the recent fire 
he Vince aps cl buildis n the 
Sout Side no cut-off could be mad nd the 
gas thus poured in the basement and adde 
gely t fire. Some s nce compan 
e discriminating largely against these apart 
ent building Even w faulty a cor 
1 1 they ire counted a prete red bu 
( | igh « ! $ 1 are paid for them 
WILL TAKE UP THE SMALL TOWNS. 
Ohio Inspection Bureau Will Operate in Sec- 
tions Where Complaint Is Heard 
as to Rates. 
he Ohio Inspection Bureau has now re 
ed the new schedules for frame mercantil 
Be Idit gs and br nerca les in smaller 
owns These w have be tested and it 
will require experimental york half a dozen 
wns or so to see if they will give the rigl 
esi It vy be necessary to revise then 
newhat to su tate mndition Most of 
he complaints is to the flat increase corn 
| from the smaller tow: several compani 
will write the business at the old tariff and not 
require the increase Manager Cochran will 
therefore, have an extra force at work rating 
| he s iller towns ccording to the schedules 
In some cases the agents are clamoring for a 
iting, but thers they are keeping still, 
| as is known that the new schedule rates 
| will be higher than the present ones with the 
25 per cent addition. Rating in Ohio will be 
pushed as rapidly as it 1S possible to do so 
| 
W. K. Briggs, formerly special agent of Ohio 
for the Anchor Fire of Cincinnati, has become 
in agent of the A&tna Life at Cincinnati 


WANTED. 


Two or three liberal writing 
UNION Companies. Can give them 
| 8500 to 81,000 per year if the 

right sort. Address 

H. F SPENCER & CO., 
Sandusky, Ohio. 
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OHIO AND WEST VIRGINIA. 








BROKERAGE QUESTION IS DISCUSSED. 


Smaller Offices at Toledo Claim They Must 
Have a More Favorable Distribution 
of Surplus Lines. 





At the meeting of the Toledo board on June 
10 there came up a matter that has given rise 
to much comment and may in the end prove 
serious. Peter J. Mettler read a resolution 
which he had prepared, providing that there 
should be no more brokerage business done by 
members of the board, and that no member 
should be permitted to solicit insurance be- 
yond the amount which his own companies will 
cairy. This is the purport of the resolution. 
Mr. Mettler refuses to give copies even to 
members of the board, and, as it was not for- 
mally introduced, it does mot appear on the 
minutes. To some of the big agents this ap- 
pears to be an attack upon their business for 
the benefit of the small agents. That the 
small agents can adopt the resolution if they 
see fit is conceded, for there are about forty- 
five of them to eleven large ones, and all have 
an equal vote. It is much to be doubted if 
the resolution will ever be pushed. Indeed, it 
may not be introduced. 

Mr. Mettler says that if he becomes con- 
vinced that it would have a bad effect on the 
business it will go no further. His intention 
is to serve notice upon the large agencies that 
there must in future be a more equal distribu- 
tion of surplus business. He takes the posi- 
von that there are about five of the largest 
agencies that form an inner circle and place 
all surplus business among themselves, unless 
it is so undesirable that they do not want it, 
when it goes to the smaller agencies. The 
smaller agents want to break this up. They 
hold that when an agency has written all it can 
on a risk, it ought to leave the rest to whoever 
can get it. It is safe to see that the large 
agencies will never let the control of their 
business get away from them on account of a 
mere board resolution. While some of them 
profess not to care whether brokerage is 
stopped or not, they have no intention of lying 
down and keeping their hands off all business 
in excess of what they can write in their own 
Where an agent has controlled the 
insurance on a big risk for years, he will con- 
tinue to do so,.and he will find no difficulty 
in discovering ways of doing it. 

The Toledo situation has for years been 
different from that in most other places. There 
are no solicitors but there are many small 
agents. The large agencies feel that they have 
made many to keep the peace. 
One or two of them, at least, think the passage 
of the anti-reinsurance law was a detriment to 
them to the advantage of small agencies. These 
look upon the Mettler resolution as another 
step in the direction of making them divide 
their business with the small agents. If it 
should be adopted in its present form, one 
prominent agent says he believes it will result 
in disrupting the board. It will not go that far. 
It may cause the large agents to distribute 
surplus business differently. If it does, it will 
have served its purpose. The large agents 
may find this the easiest way to pacify the 
smaller agents, who, by their numbers, control 
the situation. The smaller agents may find 
that only a bluff will be required to get for 
them what they consider to be fair treatment 
and will probably be considerate enough not 
to bring on a fight. 


offices. 


concessions 





CONFUSION AS TO EXEMPTIONS. 

Considerable confusion has arisen in Ohio, 
owing to agents claiming that their towns were 
exempt from the rate advance because they 
were rated within the In the circular 
sent out by the Ohio Inspection Bureau, the 
towns that were to be exempt were specifically 
Some towns really had been rated 
within the year, but the schedules used would 


year. 


named. 
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not bring the rates up to the present approved 
schedules. The towns rated since last Au- 
gust, however, are exempt from the advance, 
because the tariff brings the rates up to what 
would be obtained if union schedules were ap- 
plied. This naturally has caused several com- 
plications, and it was on this account that the 
Hartford’s circular to its agents, saying that 
ail towns were exempt which had been rated 
within the year, caused complaint. The Hart- 
ford, however, has remedied matters and no 
further criticism is made toward this action. 
Naturally agents whose towns are not ex- 
empted have raised quite a little disturbance 
and in some parts there is still rebellion. 
++ ++ 

EARHART GOES WITH THE SPRINGFIELD. 

H. R. Earhart, formerly with the Ohio In- 
spection Bureau, has assumed his position as 
assistant state agent of the Springfield Fire 
ard Marine in Ohio and West Virginia. The 
Springfield’s business has increased materially 
in Ohio, and West Virginia has _ been 
added to State Agent Huggard’s territory. 
The company, therefore, has decided, owing to 
the additional work to appoint an assistant. 
Mr. Earhart has made a favorable impression 
wherever he has gone. 

++ + 
OHIO APPOINTMENTS. 

rhe following are the recent Ohio agency 
appointments: 

tna—Arthur M. Tucker, Brookville; Harper & 
Finley, McConnellsville. 

American Central, St. 
Kenton. 

Connecticut—Thomas Evans, Newark; W. J. An- 
derson, Dennison; Walter A. Sawyer, Marysville. 

German, Ind.—Geo. W. Watkins, Detiance; Her- 
man Miller, Sandusky; Henry 8, Enck, Leipsic; 
D. OU. Ridge, Waynesville. 

German American—Walter A. 
ville. 

Michigan F. & M.—Warry J. Harshberger, Tippe- 
canoe City. 

Northwestern National—W. 8S. Vollock, 
ware; Calvin R. Worrall, Bloomington. 

National, Allegheny—George W. Watkins, De- 
fiance; Herman Miller, Sandusky; Henry 8S. Enck, 
Leipsic; R. C, Ridge, Waynesville. 

Providence Washington—Alba L. 
Tippecanoe; Parsons & Moore, Troy. 

Phoenix, Hartford—W. A. Sawyer, Marysville. 

Reading—Leroy E. Miller, Springfield. 

Security—Valentine Deck, Cincinnati. 

Springtield F. & M.—Richard W. Laughtin, East 
Liverpool; Herbert R. Earhart, Columbus; Bush 
Parker, Norwood; Rudge & Johnston; William J. 
Anderson, Depnison; Walter A, Sawyer, Marys- 
ville. 

Union, Phila.- 
town. 

Union, 

Germania 


Louis—Hugh E. Pearce, 


Sawyer, Marys- 


Dela- 


Harshberger, 


Hoffmaster & Beard, Youngs- 

London—Cole & Daily, Canton. 

Harry M. Evans, West Liberty. 
German, Freeport—W. H. Cottle, Warren. 
Ins. Co. State of Ill.—Thos. 8S. Bickerton, Bel- 

iaire; Deane M. Linton, Steubenville; Hare & 

Kear, Upper Sandusky. 
Milwaukee Mechanics 

nellsville. 


Harper & Finley, McCon- 
++ ++ 

STEEB GOES WITH THE CONTINENTAL. 
George Velten Steeb has been appointed assist- 
Mur- 
phy, who has gone to Mr. 
Steeb was formerly with the Eastern Factory 
Association, and is also a member of the Na- 
tional Fire Protective Association. He is a 
specialist in civil and mechanical engineering 
and inspections. He was solicited to take the 
position of compact manager at Newark, N. J., 
but decided to cast his lot with the Continental. 

Sa Saal 
AGENTS MORE QUIET AT YOUNGSTOWN. 

The situation at Youngstown seems to have 
the recent 
protest against the 25 per cent advance. The 
agents were very determined at first in their 
efforts to block the flat being 
claimed by them that the town had been re- 
rated within the year. According to the Ohio 
Inspection Bureau the rating of the town 
was completed in December, 1900. A _ few 
weeks later the bureau received the reports 
from the Insurance Survey Bureau, whose 
inspectors had been over Youngstown, and 
later the Ohio Inspection Bureau people went 
over it to see whether the defects had been 
remedied and made certain revisions. This 
brought the work up to March and April, and 
hence the agents claimed that the rating of 
the town should be exempt from the increase. 
The Ohio Inspection Bureau, however, claims 


ant state agent in Ohio to succeed J. H. 
the home office. 


calmed down considerably since 


increase, it 








that the rating should date from January 
1901. It is said now that the agents 
Youngstown see that their contentions c: 
not be sustained and they have agreed to al 
by the advance. 
aa ~ 
UNADMITTED CAMPANIES ARE SUED. 

Frank Shantz of Hamilton, O., has broug! 
suit against the following companies to coli 
insurance On his mattress factory which wa 
burned last December: Mercantile Fire a: 
Marine of Washington, $258; Citizens of C! 
cago, $1,206; Commercial Fire of Delawar 
$526; Northern Fire of Chicago, $536; Weste: 
Consolidated Underwriters, $268; Vernon |: 
surance and Trust Company, $536; Mercant 
Fire of Chicago, $603. 

+ + 
NEFF APPOINTED SPECIAL AGENT. 

A. W. Neff, who has been doing independent 
adjusting in West Virginia for a number of 
years, has been appointed special agent of th 
Pheenix of England, under J. F. Paull, West 
Virginia general agent, and will make head 
quarters at Wheeling. The Pheenix has thx 
largest business in the State. Mr. Neff at on 
time did the adjusting for all the Wheeling 
companies, and is thoroughly familiar with 
West Virginia business. 

++ ad 
WILL ESTABLISH NEW BRANCHES. 

As Toledo and Akron have proven a suc 
cess as branch offices of the Ohio Inspection 
Bureau, it intends establishing similar offices 
at Dayton, Ohio, and Wheeling, W. Va. As 
is known, these branch offices not 
pendent of the bureau, but they deal direct 
with the local agents and have nothing what 
ever to do with the companies. All the work 
of these branch offices will be done at their 
respective quarters, and the manager of the 
Ohio Inspection Bureau will merely have su 
pervision over them. Wheeling has not been 
rated by the bureau, but it has proposed to 


are inde 


take the work up soon in that city. It may 
be decided to establish a branch office at 
Youngstown to take charge of the rating 


of the towns in that section of the State. 
+ + 
STRANGE INSTRUMENT AT TOLEDO. 

The Toledo board is in real difficulties. It 
thought it had the application of the rules gov 
erning insurance .fully settled when, recently, 
there came from the inspection bureau a new 
manifesto on the subject, that has put the 
members all a-guessing. This new utterance 
insists that it is eminently improper to speak 
of the “coinsurance clause.” It should be 
called the “reduced rate average clause.” It 
cuts no figure that it is not an “average clause” 
at all, as common, everyday agents understand 
that term. The board laid it on the table 
for a week. Meanwhile the opinion of emi 
nent local jurists is to be sought as to the in 
terpretation of this strange and wonderful 
thing. Some of the best of the underwriters 
say they don’t know what it means, and when 
it comes to explaining it to the assured—well, 
that is too harrowing a subject to think of 
now. 

+ Se aad 
COINSURANCE AND VALUED POLICY LAW. 

Some of the most prominent agents of the 
State are of the opinion that the companies 
have made a mistake in insisting on the appli- 
cation of the coinsurance clause to buildings 
in this State, as they consider a settlement un- 
der the clause a violation of the law, as inter- 
preted by the superintendent of insurance, it 
being Section 3643 of the Revised Statutes, 
known as the valued policy law. 

Those who object to the application of the 
coinsurance clause to buildings say that the 
companies are placing themselves in a position 
where they cannot ask for. the repeal of the 
valued policy law. They will be met with the 


assertion that they are already using the clause 
upon their policies, thus violating the laws of 
the State, and that they do not deserve that the 
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tion should be removed. Some have been 
but there has never been a 
and it has not been brought 
e attent the public. 
lues of the properties insured have been 
the amount of insurance, the insured has 


the cl iuse, 
the matter 


In cases where 


ion of 


npeiled to settle in such a manner that 
, portion of the insurance, but in cases 
loss, these persons argue that there 


no other way to settle than to pay the 
the partial loss, if the insur- 
It is held that all 
e clauses desired may attached to policies, 
hat under the law there is but one way 

a settlement. The only question in the 


umount of 


sufficient to do so 


be 


\ ng is whether the insured is able to 
\ statute in his favor by contract. If 
hen the clause may be used. If not, 


the insurance companies are making a re 
duction on the premiums that there is no neces 
applying this clause under the in 
first out the Ohio In 
Bureau 
[he persons in favor of adhering to the let- 


sent by 


uctions a 


ter of the law say that it would be far better 

use this as a lever in getting this law re- 
pealed. They say that if the agent, when 
isked by a customer to apply this clause and 
give him the reduction, would refuse and give 


eason that there is a law preventing the 
from extending such a favor, put on 
the statute books by the men helped send 

the legislature, it would open their eyes and 


companies 


cause them to ask for the repeal of the law be- 

e the next legislature. They say further 
that there is no other argument so strong as 
the one that touches the pocketbooks of the 
people, and that such will accomplish a revolu- 


tion in the laws quicker than anything else. 





OHIO AND WEST VIRGINIA NOTES. 


Lawrence Dick is a new agent at Fremont. 


fle has the Eureka of Cincinnati. 

Charles J. Dauner has been elected a mem- 
ber of the Cincinnati Underwriters Associa- 
tion 

Simon Sturm, the last of the outside ele- 


ment at Cincinnati, has been readmitted to the 


local board there. 


Findlay being rerated by the Ohio Inspec- 


tion Bureau. Pending this work the agents 
are getting the 25 per cent advance as far as 
they can. 

D. Hare, of Hare & Kear, prominent Up- 
per Sandusky agents, has received the Demo- 


cratic nomination for clerk of court, and that 
unounts to election in Wyandot county. 

At Tiffin, J. B. Smith has gone into his 
father’s agency, which will be known hereafter 
as E. C. Smith & Son’s agency. E. C. Smith 
has been an Ohio Farmers’ agent for ten years 
or so. 

Harvey Miley of Findlay and J. D. Bar 
nett, his partner in the real estate business, 
have become partners in the insurance business 


as Miley & Barnett, representing the Anchor, 
German and the Northwestern National. Their 
office is with the old Miley agency. 

The only 
owners 


fire agency in Fremont whose 
are not members of the Sandusky 


County Association is that of Stephen B. Wolf 





& Son. They are real estate men and repre- 
sent the German of Pittsburg and the Security 
of Cincinnati. 
MICHIGAN NOTES. 

Kate J. Kidder succeeds the agency of G. F. 
& W. E. Kidder at Kalamazoo 

The firm of Dunstan & Hanchette, at Han- 
cock, has dissolved partnership. The agency 


will be C. D. Hanchette 

Fred Champlin of Grand Rapids, now in the 
field for the National of Hartford, has been 
appointed Michigan special agent of the North- 
western National. 


continued by 





MISCELLANEOUS NOTES. 
recent examination of the Paul Fire 
Marine shows net surplus of $835,443. 


The 
and 
Efforts are being made to repeal the Missis- 
sippi valued policy law. 
~The field and office force of the Firemans 
Fund was banquetted last week when Vice 
President Faymonville was in Chicago. 


UNDERWRITING IN MICHIGAN 


ELECTRIC WIRING NOT SATISFACTORY. 








Field Men and Michigan Inspection Bureau 
Are Endeavoring to Remove Many 
Existing Defects. 





Considerable criticism has arisen among the 
field 


inspected the business there 


men in Michigan and those who have 


regarding the de- 
Mucl 

ago with 
wires 


fective electrical wiring in many points. 
of this wiring was done 
bad insulation 
strung by 


some time 
Considerable of the 
persons who had not 
The Michigan Inspection Bureau 
taking up the subject of electrical 
defects have been pointed out to 
the assured. In most 
shown the proper 
willingness to have 


were 
sufficient ex 
perience. 
has been 
wiring, and 


the assured has 
spirit, and has 
the irregularities removed. 
There are several plants and, in fact, 
tire towns where the 
men considerable solicitude 
part of the field men to 
is resulting in better ins 
gauge. 


cases 
evinced a 
some en 
wiring has caused field 
The 
remedy 
ulation 


crusade on 
defects 


heavier 


these 
and a 





MICHIGAN APPOINTMENTS 
The 


agency 


following are the recent {Michigan 


appointinents : 


American, Pa.—Frank Hoban, Mackinac Island 
J. G. Burridge & Co., West Bay City. 

Law Union & Crown—H., F. Burtch, Big Rapids. 
National Unien, Pa.—W Doore, Sault Ste 
Marie. 

Northern, Eng.—Wicksall & ogshall, South 
Haven. 

Norwich Union, Eng.—Harner & Co., Benton 


Harbor. 


Prov.-Wash., R. IL—J. W. Marvin, Hillsdale; 
A. H. White, Hudson. 
Potomac, D. C.—Campbell & La Barge, Grand 
Rapids; E. E Gilbert, Petoskey 
Royal Ex, Eng.—Uarner & Co., Benton Harbor 
Springfield F. & M.—Harner & Co., Benton Hat 
bor; G. M, Morse, Portland 
Scottish T & N., Eng.—Franc L. Wallace. 
Sparta 
Union Assur. Soc., Eng.—H. F. Burtch, Big 
Rapids 
Union, Pa.—k. J. Wiley, Sault Ste. Marie 
Westchester—W. W. Kinch, Alma; E. A. Ruegs 
egger (succeeding Grace E. Brown), Boyne City 
t+ ++ 
WILL FILE SUBROGATION SUITS. 

Litigation will grow out of the loss of the 


Lull & Skinner 
This concern caught fire, 


Buggy Company at Kalamazoi 


owing to the explo 


ion of a car of naphtha on the Lake Shore 
Railroad. The companies tried to compromise 
this loss with the railroad, but in vain. They 
will, therefore, pay the assured and sue the 


company under subrogation rights 


++ + 


UPPER PENINSULA AND THE ADVANCE. 


The 25 per cent advance in the Upper Penin 
sula of Michigan is still causing the companies 
some trouble. The agents are not in sympathy 
with it, and at some points refuse to get it 
The Upper Peninsula really belongs in a class 
by itself, and has shown a fair profit. While 
there are some companies that do not write in 


that section, most of them that have followed 
conservative tactics and have been faithfully 
following the business have come out ahead 
The mining plants have been profitable and 


yielded good returns. 
TRYING TO UNIONIZE AT ADRIAN. 

Special agents are still hopeful of establi 
strictly agency at Adrain 
pressure still being 
Hough & Son take the 

exchange Miss 
their companies. 
far this has not produced the desired effect, 
and in consequence the field forces are more 
or less agitated over the situation. 


Con 
to 
union 
Angell, 
So 


ing a union 


siderable is brought 


bear to have 


companies and with 


giving her non-union 


++ +t 
SCHOOLHOUSES AT YPSILANTI. 
Some little commotion has arisen at Ypsi 
lanti over the schoolhouse business in that 


city. It seems that one of the agents who was 











a member of the school board wrote to his 




















I! 
ompanies, stating that as there was so much 
competition for the sch use business he 
vould like to write the house it the rate | 
SS cents instead of the tariff $1 The compa 
nies readily fell into the trap and agreed to & 
cents as the rate Che policies are now ex 
piring and in addition a new house has bee 
built there, and while the tariff $1 the sch 
board is demanding the rat: f 85 cer the 
same as written before Spe wents of 
companies that did not a e é ire 
insisting that the full tariff be s l 





WITH THE INDIANA AGENTS. 











EVANSVILLE RATING ABOUT COMPLETED 
About all 


the business at Evansville has been 





rated under the new schedules. R. M. Ben 
tt naperene for the governing committee of 
he Union, has been in the city recently and 
ited several risks It t ok some me to wa 
the agents in line on accoun f long tern 
contracts that a leading agent or so d h 
certain policyholdet The new — schedul 
would increase these rates considerably and 
these local agents would, therefore, be out of 
pocke It is thought now that Evansville 
will go along without much trouble 
++ ++ 
INDIANA APPOINTMENTS 

The following are the recent Indiana ap 
pointnrents: 

Continental—Amos Hirschy, Berne 
Delaware—John W. Mills, North Manchester 
Milwaukee Fire—Wm Db. Griffith, Crawfords 
ville 

Milwaukee Mech.—Samuel A. Wilson, Franklin 
Walter H. Crooke, Bedford; Vhilip Sehug, Berne 
Northern—Lint & Brow) Goshen; Livy Cham 
berlain, Elkhart 

Northwestern Nat! Hostetter & Gillam Lely 
inon:; Homes Ansley, Indiana Harbor; Calvin R 
Worrell, Bloomington 

Palatine—Petri & Ransford, Terre Haui« 
henix, Conn.—Albert Foster, Lowell J I 
Winter, Bicknell 

Reliance—Clement L. Arthur, North Manchestes 
Williamsburg—Wim. Il. Charnley, Goshen 

a ++ 


WESTERN FURNITURE COMPANY’S LOSS. 


Some little interest has arisen over the k 
of the Western Furniture Company at Indian 
polis. This loss was caused on account of 


he water tank falling through and cre: 


considerable damage It was first thought that 
the tank was blown over by the wind, and 
no tornado insurance was carried, the assured 
had attempted to collect under the lightning 
clause. However, the special agents have 
made an investigation and find that the tank 
was struck by lightnir g 
TO PUSH SCHEDULE RATING. 

Inspectors in Indiana have reached the new 
schedules for frame mercantile risks and met 
cantiles in smaller towns. It likely that the 
@overning committee of the Union will have 
field men assist very much in rating. The 
State is in excellent shape as far as the field 
is concerned, and with the fine machinery of 


State 


be 


Board th 


pushed rather 


the application of schedules 


can lively. 
+ ~ 


CONDITIONS AT FORT WAYNE. 
Field men who have been inspecting the met 


cantile business in Fort Wayne find that the 
city has many dirty cellars and basements 
Some consider conditions in this regard worse 
than any town of the size in Indiana. There 
has been a strong endeavor at Fort Wayne to 
get an electric inspector to be supported by 
the city, but there is an element in the council 
that defeats it. The local inspector at Fort 


Wayne has done much to improve the electrical 
wiring. 





J. T. Watkins of North Manchester, Ind., has 
been arrested at the instigation of the Dela 
ware and Reliance, charged with using the 


Mr. Watkins denies 
apparent 


funds of the companies 
his guilt, stating that the 
an error in bookkeeping. 


shortage is 
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STATE TOPICS OF ILLINOIS. 


LOSSES FROM STORIIS ARE NUMEROUS. 





Many Claims Are Coming in from Sections of 
the State that Were Visited 
by Wind. 


[llinois field men are very busy adjusting 
the tornado and lightning losses 
that have occurred in the State. Most of these 
are in the neighborhood of Bloomington, 
Peoria, Pekin, Lincoln, Hoopeston, Paxton, 
Champaign and Urbana. There have been 
some losses amounting to $1,000, and a little 
more, but the majority range from $5 to $100, 
being slight damages. In the towns them- 


numerous 


selves the losses have been comparatively low, 
the main damage being to farm property and 
isolated hazards. Windmills, corncribs and 


hay barns, especially, have been subject to the 
elements. 

The activity of the wind has caused a great 
stimulus in tornado business, as agents have 
used the results as a good talking point for 
tornado policies. Companies have been tele- 

*graphed for policies and supplies from agen- 
cies that have not produced a tornado policy 
for a long time. 





RATING BEGINS IN TWO TOWNS. 

Rating will begin this week at Beardstown 
and Hillsboro, where there has been consider- 
able complaint from local agents, owingeto the 
fact that these towns were rated within the 
year. The schedules, however, were not ap- 
proved, and the rates were not sanctioned, and 
hence took the 25 per cent advance. R. M. 
Bennett of the governing committee of the 
Union will have a force of men there this 
week and the towns will be rated in short or- 
der. 

++ ++ 
INCENDIARISM IS CHECKED. 

The incendiarism that has been noticeable at 
Champaign and Urbana of late seems to have 
subsided, owing to the fact that the city coun- 
cil of Champaign offered a reward for the ap- 
prehension of the firebugs. It is believed now 
that arson in the city has been checked. About 
$40,000 in losses within the last month was at- 


tributed to this cause. 
5 aaa + 


BROOMCORN RATES IN ILLINOIS. 

Some disagreement has arisen among the 
companies that write broomcorn in Illinois. As 
will be remembered, rates on broomcorn were 
increased several months ago, when there were 
so many and some agents take the 
ground that the 25 per cent should not be ap- 
plied. However, most companies are insisting 
on it and are seeking to get all companies to 
co-operate. The broomcorn business is still 
in an unsatisfactory state. Last week there 
was quite a broomcorn fire at Casey, which is 
attracting particular attention. It is likely 
that the governing committee of the Union will 
get out a new schedule for broomcorn 
houses. The prospects for the forthcoming 
crop are not very flattering, owing to the work 
of the locusts and the severe storms. 

++ ++ 
FIELD CLUB’S ANNUAL MEETING. 

The Illinois Field Club met in Chicago last 
Monday and elected the following officers: 
President, L. S. McEnaney; vice-presidents, 
C. G. Meeker of the Concordia, and S. K. 
Hatfield of the American of New Jersey; sec- 
retary, S. E. Cate of the Union of Philadel- 
phia; assistant secretary, Miss L. B. Her- 
pich; executive committee, B. B. Dow of the 
German of Freeport, S. W. Tripp of the Gir- 
ard, H. M. Huff of the National Union, S. E. 
Cate of the Union, L. S. McEnaney of the 
Agricultural. H. M. Huff of the National 
Union and L. M. Brooks of the Delaware and 
Reliance were elected to membership. - The 


ke SSCs, 


soon 


question of co-operation with the Illinois State 
Board was brought up and found warm ap- 





proval. The question was debated freely and 
all agree that some plan should be arrived at 
so that the two organizations might work in 
harmony, especially as the new schedules are 
being applied. A conference committee was 
appointed, consisting of S. E. Cate, chairman; 
R. D. Harvey of the New Hampshire, L. S. 
McEnaney of the Agricultural, S. K. Hatfield 
of the American, J. D. Wharton of the Ger- 
man of Freeport, S. W. Tripp of the Girard 
and C. G. Meeker of the Concordia. This 
committee will meet the conference committee 
of the Illinois State Board next Monday, and 
it is likely that some agreement can be reached 
whereby the two organizations can control the 
State with greater ease than before. The con- 
ference committee of the Illinois State Board 
consists of H. H. Rassweiler of the North 
America, R. S. Odell of the Phenix of Brook- 
lyn, Fred T. Wise of the Home, L. S. Moody 
of the Franklin, W. E. Vandeventer of the 
7Etna, M. P. Vore of the Manchester and J. G. 
Stauffer of the Fireman’s Fund. i 
+ aad 
WILL CO-OPERATE AT SPRINGFIELD. 

The members of the local board at Spring- 
field now have the situation fairly well under 
control, as all of E. S. Sherwood’s companies 
have left his office except the Continental, 
Western Underwriters and Firemens of New- 
ark. These companies do not affiliate with 
either field organization. The Illinois Field 
Club, at its meeting Monday, voted to co- 
operate with the Illinois State Board at Spring- 
field. E. S. Sherwood was in Chicago this 
week in conference with his companies. 

+ Sad 
RATING TO BE PUSHED IN ILLINOIS. 

Now that there is a prospect of the Illinois 
State Board and the Illinois Field Club getting 
together in the matter of rating, it is likely that 
the work will be expedited as rapidly as pos- 
sible. In fact, it is the wish of President 
Rassweiler of the State Board to make a 
record in rating. There are some six hundred 


rated towns under the jurisdiction of the 
State Board, and much territory that has never 
been rated. If the two organizations can 


work together much will be accomplished dur- 
ing the present year. The officers of both or- 
ganizations are splendid men, and the confer- 
ence committees ard representative special 
agents that have the business at heart. The 
two organizations now should certainly get 
together and do well. 





COMPANIES WRITING 
TORNADO BUSINESS 


should send for a free sample of our little 
booklet “Tornadoes.” This booklet, for 
distribution among the assured, is an ex- 
cellent incentive for securing business of 
this character. It is fully illustrated with 
half-tones and gives many interesting 
pointers to the assured concerning torna- 
does and tornado insurance. 

We can furnish companies with these 
booklets at $15 per 1,000; $60 per 5,000 and 
$80 per 10,000. We print your presenta- 
tion card on the face of the booklets in 
red and any other matter you may desire 
on the back in black, free of charge. 


Tue WESTERN UNDERWRITER COMPANY, 
Cincinnati-Chicago. 











MICHIGAN HANDBOOK. 
1902-03. 


We beg to announce that our Under- 
writers’ Handbook of Michigan, a com- 
pendium of insurance information by cities 
and towns, including a complete directory 
of all companies doing business in the 
State, and of all local, special and general 
agents; also valuable statistics in each 
branch of the business, has been received 
from press and’ we are now prepared to fill 
orders. Price of book, cloth, $2; leather, 
$3. 

THE WESTERN UNDERWRITER COMPANY, 
Cincinnati-Chicago. 














ILLINOIS NOTES. 


Peter R. Kennedy gets the Orient at Bel, 
dere, Il. 


Lennon Bros. get the Agricultural at Jol! 
and M. Maud Stewart at Galesburg. 


The London and Lancashire, Home 
Phenix of Brooklyn go to P. E. Saunders 
Harvard, IIl., from the old Callender agen 





LOCAL NEWS OF WISCONSIN. 











LUMBER AND SAWMILL SCHEDULE. 

The new lumber and saw mill schedule ha 
been tested freely in Wisconsin, and in sony 
cases has not been satisfactory to the Wi 
consin Field Club. The delegation that visited 
Chicago asked that several changes be mad 
in case of lumber yards where there was k 
than two hundred feet space between the pik 
The schedule works all right in other cas: 
but in yards where there is less than two hu 
dred feet space rates are sent up to an abnor 
mally high figure. This is largely the con 
sequence in such cities as Marinette. Thi 
schedule rates on lumber have not been pro 
mulgated in Wisconsin as yet, and no doubt 
changes will be made in the schedule to modify 
results on yards, such as is mentioned. Most 
of the lumber owners are accepting the co 
insurance clause, as they are willing to carry 
80 per cent of the value of the lumber. It is 
estimated that companies writing lumber find 
about 20 per cent of their Wisconsin receipts 
from this class, and hence the application of 
the new schedules is a matter of serious intet 
est. Lumber in Wisconsin has been fairly 
profitable. 

+, se 
RATE SITUATION IN WISCONSIN. 

The situation in Wisconsin seems to have 
improved somewhat, especially since the com 
panies have chosen to make exceptions in cass 
of certain towns that have been rated within 
the year where the new rates equal those that 
would result from the application of approved 
schedules. In case of such points as Stevens 
Point and Sturgeon Bay, the flat advance was 
given these towns some time ago on account 
of the fire record, and in addition new sched 
ules were applied there which brought th 
rates up to a very high figure. When the com 
panies put the 25 per cent on these towns the 
agents and assured were at once up in arms. 
At Wausau there has also been much com- 
plaint, inasmuch as the town has been rated 
within the year, and the rates are as high as 
would be the case from the approved sched 
ules, and in addition the 20 per cent advance 
made in 1894 has never been taken off. The 
agents claim that inasmuch as they have been 
getting these high rates all the time the 25 
per cent should not be put on top of it. ; 

Now that the new schedules have been com 
pleted, rating will proceed as rapidly as pos 
sible. The Wisconsin Field Club has four 
raters and probably an additional force will 
be secured. The towns excepted from the 
rate advance are: Algona, Beaver Dam, Du- 
rand, Jefferson, Monroe, Reedsbury, Stevens 
Point, Madison, Baraboo, Delavan, Hudson, 
Lake Mills, Marinette, Whitewater, Sturgeon 
Bay. 

a ad a al 
TOBACCO SCHEDULES ARE APPLIED. 

Tobacco men at Janesville have been pro 
testing against the new schedule and they have 
been aided largely by local agents. Outside 
of Janesville the tobacco schedule rates have 
not caused so much trouble. Where there are 
high-class brick houses rates have not been ma- 
terially effected, but in case of frame or ve- 
neered houses the rates have shot up very rap- 
idly. However, the schedules have caused to- 
bacco men to make several improvements, and 
it is thought that the effect will be beneficial 
all around, 
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AMONG THE CASUALTY MEN. 








TRAVELERS MAKES CHANGE IN OHIO. 





Manager H. W. Power Retires to Look After 
the Company’s Loans—State to Be 
Divided in Four Parts. 





The 


Cio into four sections, each in charge of a 


[Travelers has just arranged to split up 


general agent, instead of maintaining a single 
for the entire State, as has been the 
To that 
end Horace W. Power of Cleveland, who has 
held the position of state agent, has been trans- 
ferred to the company’s financial department, 
and will be engaged hereafter in looking after 
Traveler's loans in Ohio. These are already 
quite extensive, especially in Cleveland. The 
four general agents wil] be stationed in Cleve- 
land. Columbus, Toledo and Cincinnati. Mr. 
Power has brought the Travelers business in 
Ohio to a high stage, and has proven a great 
His agents will regret his 


age ney 
custom for a considerable time past. 


success. retire- 


ment. 

Horace W. Power has been with the Travel- 
ers since 1869. After a little country experi- 
he became city agent at Pittsburg. After 
three or four years he was transferred to St. 
Levis as general agent for half a dozen States 
or so. About seventeen years ago, Mr. Power 
state agent for Ohio. Starting with 
little business in the State, he has built it up 
to its present big proportions. By close atten- 
tion to business Mr. Power has accumulated a 
fortune. He is now an officer or director of 
the Cincinnati Trust Company and the Guar- 
antee Title and Trust Company, Central Trust 
Company and Perry Savings Bank of Cleve- 
land and is interested in a number of other big 
financial institutions. Some two or three years 
ago he made known to the company his desire 
to give up the hard work of a state agency, and 
devote his time to the financial end of the 
company's business. The company recently 
made him financial agent, and he immediately 
tendered his resignation as state agent. 


ence, 


becanie 


For 
some time he has been training others to do 
the work which he expected to relinquish. 
\. J. Frith, state special agent, and W. G. 
Power, cashier at the state agency, have been 
handling a large part of the detail work. Mr. 
Frith has now been appointed manager of the 
life and accident departments of ten counties in 
northeastern Ohio, and Mr. Power becomes 
cashier of the branch office at Cleveland. For 
the time being Mr. Frith will have charge of 
the lines mentioned in the entire State. It is 
expected that branch offices will be established 
soon in Cincinati and Columbus, and perhaps 
in other places at a later date. Mr. H. W. 
Power will continue to manage the liability 
business until other arrangements can be made. 
It is the intention to separate the life and acci- 
dent departments from the liability depart- 
ment. The Travelers is best known in Ohio 
as an accident company. In future much more 
attention will be given to pushing the life busi- 
ness. It is believed that the annual production 
of life insurance in Ohio can be trebled in the 
next few years. 

_ 1 

While Mr. Power will now attend to invest- 
ing Travelers’ money, it is not the intention 
that he shall relinquish his interest in other 
departments. The company will still have the 
benefit of his good judgment and thorough 
knowledge of the business. In giving up the 
active management of the company in Ohio, 
Mr. Power retires enjoying the highest re- 
spect of his associates and competitors as well, 
and a record for high executive ability and the 
utmost integrity. He is a man who always 
keeps his word. 

The branch office system, now inaugurated in 
Ohio, that of the company in the East. 
Cleveland men, when asked if it would be ex- 
tended to other territory, said they had received 


is 





no information to that effect 
pany. 


from the com- 





CASUALTY APPOINTMENTS. 

The following are the recent casualty ap- 
pointments: 

OHIO. 
Biddle & Cately, Delta; J. C. 
Crooks, Beverly; F. O. Pattin, Watertown; Sher 
man Adrian, Marietta 

Employers Liability—A. S. Lougenbaugh, Akron. 

Great Eastern—Frank Jones, Toledo. 

Philadelphia Casualty—Woodson Poor, 
nati. 

Standard—E. A. Lundy, Sycamore; 8S. C 
Ada, 


Central Accident 


Cincin 
. Wilson, 


MICHIGAN. 


Etna Life (Ace, Dept.), Conn.—H. E. Dunkle, 
Detroit. 

Great Eastern Cas. & Indemn., N. Y.—G. W. 
Lynch, Detroit; G. D. Winnie, Detroit. 

General Acc. Assurance, Scot.—Ames & Bump, 
Bay City; Chas. Clark & Co., Detroit; J. W 
Bryan, Onaway. 

New York Pl. GL, N. Y.—A. F. Chandler (suc 
ceeding A. G. Stevens), Coldwater. 

North Amer, Acc., Ill.—S. H. Kennestou, Lron 
Mountain. 

Ocean Ace. & Guar., Eng.—S. J. Fitzsimmons, 


Detroit. 
U : 


. S. Health & Accident, Mich.—H. A. Moore, 
Deward; E. L. Cheney, Jewel; T. A. Case, Sag 
inaw. 

Amer. Mutl, Aid Soc., Mich.—A. W. Steward, 
Detroit; B. B. Briggs, Detroit; C. F. Vedder, 
Detroit; Geo. McCormick, Mason; M. Schaeffer, 
Rexton. 

Amer. Relief Soc., Mich.—W. E. Winchester, 
Grand Rapids; J. O. Blixt, Iron Mountain; C. F 


Sumner, Mansing; 


Misner, Otisville; M. M. Bowen, Webberville. 


Fidel. Acc & Protect. Soc., Mich.—O. J. Rey 
berg, Alto; E. R. Russell, Ann Arbor: C. A 


Smith, Battle Creek; C. J. Shain, Birmingham; 
J. C. Smallshaw, Coldwater; Jane V. Heywood, 
Elkton; Wm. Heywood, Elkton; I. P. Taylor, 
Elwell; E. J. Flaherty, Flint; F. A. Matthe, 


Fuller; O. Hl. Rogers, Holland: J. B. Adams, 
Riverdale: A. E, Tomlinson, Saginaw; Alfred 
Samson, Saginaw; Alice M. Williams, Saginaw. 
Great Northern Protect. Assn., Mich.—G,. A. 
Chambers, Mackinac Island; Lawrence Cole, Rose 
City: C. E. Pierce, Turner; Frank Cahill, West 
Branch; Chas. Carscallen, West Branch. 

Mich, Benev. Assn., Mich.—Wm. R. Lamarson, 


Mancelona;: H. W. Beasom, Mancelona. 
State Sick & Acc. Assn., Mich.—J. N. 


Kamirski, 
Manistee; Edna B. Hall, Manistee. 


. S. Ace. Assn., Mich.—A. C. McGraw, De 
troit; Clyde Wylie, Petoskey; L. B. Willey, Pe 
wamo. 

++ ++ 
AGENTS TO SHARE IN PROFITS. 

The United States Health and Accident is 
entering into a new form of contracts with 
agents, called the “profit-sharing plan.” The 
compensation consists in commissions and a 


percentage of net profits. It partakes some- 
what of the nature of the contingent commis- 
sion in fire insurance, but the profits to be di 
vided do not appear to be those of particular 
agencies, but of the field in general. 
+ + 
OPENS AN OFFICE IN CHICAGO. 

The Travelers Guarantee Company of Co- 
lumbus, Ohio, has entered Illinois ap 
pointed L. H. Watts manager for Chicago. 
He will be located at 85 Dearborn street. This 
writes 


and 


co Ipany accident insurance 
only, and appeals to persons of small income. 
Rates are $2 per $1,000, which give $5 


benefits for five weeks. 


personal 
weekly 
aaa ~~ 

MAY WRITE BANK BURGLARY. 

It is stated that the Maryland Casualty is se- 
riously considering entering the bank burglary 
business. Its management has been giving 
this matter much study and believes there is 
profit in it. The bank burglary companies in 
the West have been faring very well, and it 
has been a department of burglary insurance 
that the companies have been free to write. 

++ ++ 
OCEAN ACCIDENT AND OH!0 

The Ocean Accident & Guarantee Company 
can at last do credit indemnity business in 
Ohio without any question as to its right to 
do It years since the 
company was refused permission to transact 


so. is now over two 


this class of business on account of a technical 
point in the Ohio law relating to foreign com- 


panies transacting two classes of business. 
Superintendent Vorys granted a temporary 
permit until the legislature should meet, 


when it was expected a bill correcting the 
defect in the law could be put through. The 
last legislature passed the bill in the closing 


W. A. Miller, Marquette: C. E. 














days of the session. The American Credit 
Indemnity, which has fought the Ocean at 
every step, retained M. R. Patterson, the 
Columbus attorney, to carry the fight into 
the legislature. He appeared before the 


Committee of the House of Representatives; 
but in spite of his arguments, the bill passed, 
although by a very narrow margin, the vote 
in the House being 79 to 77 


sade 
++ 


FRANKFORT GETTING GOOD BUSINESS 
the Frankfort Marine, Accident and 
Plate Glass was greatly strengthened by funds 


++ 


Since 


from abroad the company has been moving 
along in its quiet way and now has a fairly 
profitable business on its books. It makes a 


selection of its business and secures very good 
rates. The Frankfort is said to be really a sort 
of general agency for a. syndicate of reinsur 
ance companies abroad that have large money 


back of them. One feature of the Frankfort is 
its effort to keep down unsettled claims 
When a claim is made against it it takes the 


ground that the wisest course is to get a 


re 
iease and not enter a law suit. This has run 
its loss ratio up, but its contingent liability 


has been greatly decreased 





CASUALTY NOTES. 

The North American Accident Association 
of Saginaw. Mich., has been licensed by Com= 
niissioner Barry of that State 

J. C. Barrows of St. Louis has been appointed 
manager of the liability branch of theA®tna 
Life for Missouri and southern Illinois. 

\llan C. Durborow, Illinois manager of the 


liability department of the Travelers and of 


the Pacific Surety, was nominated for Con 
gress on Monday by the Democrats of the 
Sixth District. Mr. Durborow was elected to 
Congress first in 1892. 





Price.—The annual race of the Columbia 
Yacht Club of Chicago for the Michigan City 
cup, was sailed Saturday, and was won by the 
Vencedor, under Commodore Fred A. Price. 
\s usual, the race was between it and the 
Siren, but the Vencedor broke all records for 
the course. Theannual race between these two 
boats is interesting to insurance men, as it is 
a London Guarantee struggle. The Siren is 
owned by a syndicate from the United States 
headquarters, with Captain Masters prominent 
in it, and was captained for the race by F. | 
Canty, the attorney of the company. The 
Vencedor is owned by members of the firm of 
Conkling. Price & Webb, Illinois managers of 
the London. Each had already won a race, 
and this last victory gives the cup to the Ven- 
cedor. 








CASUALTY MEN 


worth their while to convince the 
assured that his business is well taken 
care of. It is well for these wideawake 
agents to present their patrons with poli- 
cies encased in our No. 97A policy files. 
Come in either blue, red or orange. Being 
expansive they hold quite a number of 
policies. Front of file has an appropriate 
etching. Send for a sample file and prices. 


find it 


Tue WESTERN UNDERWRITER COMPANY, 
Cincinnati-Chicago. 











BEST’S INSURANCE REPORTS. 


A handsome volume of 352 pages. Com- 
plete reports upon all fire, marine, casu- 
alty and miscellaneous companies, includ- 
ing foreign and domestic “Surplus Liners” 
and “Wild Cats.” Monthly supplements 
keep it always up to date. Special, con- 
fiiential. reports furnished on request. En- 
dorsed by leading agents everywhere. The 
only reports that will overcome “Wild 
Cat” competition. Thousands in use. An- 
nual subscription from $5 to $10. Details 
on request. Address. 

Tue WeEsTERN UNDERWRITER COMPANY, 

413 Vine St., 164 La Salle St., 

Cincinnati. Chica 


go. 
Tel. Main 2077. Tel. Main 2914. 
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LIFE INSURANGE CIRCLES. 


DESIRE WOODMAN FOR PRESIDENCY. 








Movement on Foot to Elect Travelers Manager 
at Boston to National Association’s 
Headship. 





National 
Underwriters are 
that 
convention at 


Members of the Association of 
Life 


next 


speculating as to the 
elected at the an- 
Cincinnati. 
Wyman could be elected if he 
However, 


president will be 


nual President 
saw fit to serve. 
he has spent so much time and been 
at considerable expense during his administra- 


tion and now feels that he cannot under any 
consideration accept the office for another 
year, even if tendered him unanimously. Mr. 


Wyman has certainly done excellent work, and 
of a character that has greatly advanced the 
association movement. He has succeeded in 
stimulating interest among local bodies and a 
few new associations have been organized dur- 
ing his administration. 

The East no doubt this year will claim the 
office. Western men would be pleased to see 
Stephen F. Woodman of Boston, 
the Travelers, elected to the presidency. 
worker of the association and as 
of the National executive committee, 
have all been directed in the right direction 
and the members have appreciated what he 
has done. He is looked upon as typically rep- 
resenting the movement in the East, and as 
president of the National body would give it 
tone ard dignity. 


manager of 
Asa 
chairman 
his efforts 





LIFE APPOINTMENTS 


The following are the recent life appoint- 
ments: . 
OHIO 
Fidelity Mutual Life—Arthur FE, Pierce, Uhrichs- 
ville 


Home—H. B. Hoffman, 
metz, Toledo. 

Mutual Benefit—John F. Conway, Bryan. 
Massachusetts Mutual—L. E. Drentiss, a 
New York—L. E. Lambert, St. Marys; A se 
Pilkey, Cleveland; L. E. Buffington; W. F. enue 
Walter F. Jones and J. B. Peaslee, Cincinnati; 
V. B. Loughran, Toledo, D. A. Fitzgerald, West 


Coldwater; J. F. Stein 


Jefferson: Joseph J. Shea, Akron; Oren E. Osborn, 
North Baltimore; J. L. Walker, Loveland. 

Northwestern—Leland Abell, Cortland; John M. 
Chambers, Cortland. 


Provident Savings—Charlie E. Gundy, Tonto 
gany. 

INDIANA. 
Hlome Life—J. E. Westfall, Remington. 
Mass. Mut. Life—J. W. Hamilton, Bluffion; J. 
W. Lowe, Terre Haute. : 
New Eng. Mut. Life-Wm. I. Smith, Wolf 
Creek, Ky. 
New York Life—George Young, Indianapolis 


Provident Sav. Life—P. M. Dill, Indianapolis. 


Prudential—Thos. M. Fisher, Montgomery: 
Harry M. Warner, Chicago, Ill. 
Royal Union Mut. Life--Warren P. Fogle, La 
Porte. 
MICHIGAN. 

tna, Conn.—R. D. MacKenzie, Scotisville; 
R. C. Young, Scottsville. 
New York Life—F. W. Weston, Almont; G. F. 
Downing, Alpena: F. D. Scott, Alpena; J. M 

City; W. W. Williams, Bay City: 


= heeler, Bay 
A 


Penney, Bay City; A. W. Crowley, Detroit. 

W F. Stevens, Detroit: J. E. Davidson, Detroit; 

Ww. C. Hull, Lansing: D. P. Whitemore, Mason; 

F. D. Davis, Negaunee: N. R. Austin, Onaway: 

W. S. Cochran, Port Huron; Frank Lazelle, Sag 
inaw;: T. F. Ribble, West Bay City 

Phenix Mut. Life, Conn.—J. 8S. Harris. Detroit 


Sun, Canada—Dr. F. W. Bayly Jones, Muskegon 
Heights. 

Union Central, Ohio—W. W. Kellogg, Allegan; 
D. W. Dickson, Grand Rapids. ; 


++ ++ 
REMARKABLE PERSONAL WORK. 

The Independent of New York says: 

“Vincent R.- Schenck of this city, a life in- 
surance solicitor of extraordinary power, has 
a habit of issuing a little bulletin monthly for 
his own use. His April issue contained a list 
of thirty-one men whom he had personally 
solicited. unsuccessfully, during the last five 
vears. These thirty-one have all died, whereas 
in a total of $4,500,000 of insurance person- 
ally procured by him during the last three 
years, during which he has been engaged with 
the Metropolitan Life. not one has oc- 
curred yet. It is permissible for him to point 
the moral, for business purposes, that ‘if you 
want to die, don’t insure; if you want to live, 
give your application at once to V. R. Schenck.’ 
But such statistics must not be overempha- 
sized. and (by the way) the number of men 


loss 
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died is not given; still, there is a reasonabie 
moral which the reader may draw for himself. 
Mr. Schenck’s work in three years for the 
Metropolitan is remarkable enough to deserve 
mention, and it is thus: 


Total paid for business.... . «+ -$4,550,434 
Total first year premiums paid. . ia aaa 254,932 
Total renewal premiums paid...... 295,740 
Losses as yet EM a tenia vail os None. 
Number of policies State ates eed ad 194 
\verage policy ee or 
Average premium per $1,000. 63.66 
Average age of insured. . .40 years, 23 « days. 


Amount of insurance declined (32 pol- 
icies in number) mae a 
Premium on these declined policies. . 


“As the personal work of one man, for one 
company, in three years, this is probably ‘rec- 
ord.’ Mr. Schenck, it will be noticed, makes 
large policies his specialty; capitalists are the 
quarry he hunts. The field is open before all 
who would like to do likewise; success in it is 
theirs, if they have the personal qualities and 
can meet the conditions.’ 


++ + 
RULING ON SUICIDE CLAUSE. 
Judge McVey, in the District Court, at Des 
Moines, has rendered a decision on the sui- 
cide clause. 


The assured had a policy of $2,- 
ooo in the Federal Life of Davenport. 1 
entire business in 1900 was taken over by the 





Northwestern National Life of Minneapolis. | 
The original policy was taken out in 1885. | 
There was no suicide clause in the Federal’s 


policy, but the Northwestern National stipu- | 
that if the assured committed suicide | 
within three years after taking out the policy it 
shall be void. The Northwestern National re- 
sisted the claim on this clause, but the court 


lates 


ruled favor of the plaintiff, holding that if 
the company desired a suicide clause to hold 
in any case where business from other com- 
panies was reinsured, it would have to so 


provide and specify. 
+e o> 


TEXAS LIFE LAW SUSTAINED. 
The judgment of the United States Court in 


the case of Mrs. Jennie M. Mettler against 
the Fidelity Mutual Life of Philadelphia was 
satisfied at Dallas, Tex., when the company 


paid into the court the sum of $24,028.25. The 


costs in this case amount to $2,358.28, and are 


taxed against the defendant. The case has 
been in court for the past five years, and was 
carried to the Supreme Court of the United 
States, which handed down its decision May 
5. The case involved the constitutionality of 
article 3071 of the Revised Statutes of Texas, 
which provides that in all cases where a loss 
occurs and the insurance company is liable 


therefor, and shall fail to pay in the time spe- 
cified in the policy, it shall pay to the holders 
of the policy, in addition to the policy, 12 per 
cent of the amount of the together with 
ail reasonable attorney fees for the collection 
of the claim. 


loss, 


++ ~~ 
MUTUAL RESERVE’S REAL ESTATE. 
President Burnham of the Mutual Reserve 


Life Insurance Vice-President El 
dredge and the company’s attorney in Boston, 


Hon. A. E. Pillsbury, 
with the 


Company, 


have been in consultation 
Massachusetts insurance department 
in relation to the real estate valuations claimed 
by the company in its report to that depart- 
ment. 

The total book value claimed is $679,910, all 
of it covering property located in New York 
City. Of this amount $139,000 has been ac- 
quired by foreclosure. The net rates of inter- 
est earned thereon do not appear in any case 
to exceed 4 per cent, and as a whole are very 
much less than that percentage. 

The item under discussion is the value 
claimed on account of the equity on the lease 
which it holds of the building occupied by the 
company for its own purposes. The total value 
claimed by the company under this item in its 
report to the Massachusetts department is 
$483,660. 

On the basis of the net rentals shown in the 





company’s report to the department, and also 





who have rejected his overtures and have not 


on the basis of an independent investigation 
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made, 
this 


the commissioner thinks it possibk 
item may have been overvalued and 
asked the officers of the company to place i: 
hands the full 
value is based. 


information upon which 


The building occupied by the Mutual 
serve is not owned by the company. It 
built in 1894 by the Weld estate and | 


to the Mutual Reserve for forty years, th« 
derstanding being that it was to be know; 
the Mutual Reserve building. The 
agreed to pay a rental of $5,000 per mont! 
$60,000 for the year, and in addition all 

taxes and expenses. By the terms of the 

at the end of twenty years there is to b 
revaluation of the property and the rental 
to be readjusted upon the basis of that va 
t10n. 

According to its report made to the Ma 
chusetts department the rental received by 
company on this property during the past tl 
years amounted to $401,013, and the expe 
during the same period were $392,453, leay 


com] 


I 


a balance of profit for the three years of $8,560, 


or an average of $2,8 
profit of but little over one-half of 1 per 
on the valuation claimed by the 


50 per ae 


company. D 


ing the year 1901 the total rents received 
the company for this building were $128,768 
This includes the sum of $50,400, which 


company 
offices. 


itself pays for the rent of its 
The total expenses were $135,060, mak 
ing a deficit of $6,202. 


The company’s lease now has thirty 
years to run, and its valuation of $483,000 
based upon what it claims to be the present 


value of the future profits on this lease. Un- 
less the company can convince the Massachiu 
setts department that its 
upon sound conclusions, 
terially reduced, if not excluded from the 
pany’s statement altogether. The 

unique one and has never heretofor« 
of an insurance company. The cla 
of such a large proportion of 
value of the equity in a 
and the outcome of the matter 
great interest by insurance 


this item will be 


case 
arisen 
the case 
assets as 
lease is exceptiol 
is viewed w 
nen 


+ ++ 


FARMERS AND MECHANICS PROGRESS. 


M. O. Williamson, treasurer of the State of 
Illinois, has been elected vice-president of the 
Farmers and Mechanics Life of Galesburg 
This company is as working up a nice 


business in the State, and 
000,000 this year. It 


aged, 


expects to write $1 
is honestly and 
and has based its rates on the Actuaries 
4 per cent table. Western Illinois is the natural 
field for this company, and it is doing the righ 
thing by 

eral field 


Ge 


tate to 


ably man 


appealing to home 


men are 


sentiment. Sev 
now working out in the 
increase the company’s business. 


++ ++ 


FINNS ORGANIZE A COMPANY. 


\ large number of Finns have settled in 
northern Michigan, where they have been very 
clannish, and have prospered along with th 
copper country. They have a number of c 
operative stores and other enterprises which 


have proved very successful, as has the Finni 
Mutual Fire Insurance Company, which gets 
the best of the residence 

people have now organized the Finnish Mu 
tual Life Insurance Company, with a 
f $200,000, which proposes to operate 
the people of that nationality all 
country. 


business. The same 


capital 
among 
over the 


Saad + 
MUTUAL RESERVE AFTER NEW BUSINESS 
Since the Mutual went on a legal 


reserve basis and changed to an old-line com 
pany, its 


Reserve 


have been wakening an 
interest among its agency 


ness. 


managers 
force for new busi 
The company has had a large fight on 

hands, but those who have studied its plans 
and condition believe that it can now go ahead 
with success. There have 
of the company 
but as it is now 


been many features 
open to criticism in the past. 
endeavoring to follow correct 


lines, and it is getting its business adjusted on 


valuation is based 




















wine hace 


June 19, 1902. 


— x 


THE WESTERN UNDERWRITER. 








a sounder_basis it should_be encouraged. It 
has a large volume of business in force and 
who are under its protection should co- 
operate to see that the institution is developed 
along healthful lines. It has some very fine 
securities, and since it has outlived the strong 
fight put up against it, it shows that it pos- 
sesses considerable vitality. 
Saad + 


BONUS CONTRACT IS REPEATED. 

The Illinois Life was so successful with its 
bonus contest in May for the small producers 
that it repeats it in June, excluding all who 
wrote over $3,000 in the first contest. A 
bonus of 50 cents a thousand is given for all 
business written by these small producers, and 
this is divided among the ten leaders. The 
company also offers a cash prize of $100 to 
each representative of the company who writes 
twenty-five paid-for applications during the 
twenty-five working days of June. 

:+* + 
EQUITABLE PLANS AT CHICAGO. 

The Equitable Life of New York, under Su- 
perintendent of Agents Hoyt at Chicago, is in 
augurating a new system in that city. He is 
appointing inspectors of agencies who will be 
located in Chicago and seek agents in the city 
and adjacent territory. Alexander I. Blade 
has recently been appointed inspector, who, 
with Ignatz Pick and C. H. Harris, comprise 
the present force. Others will soon be added. 


++ + 


GOOD YEAR FOR CANADA LIFE. 

The Canada Life reports a very fine year 
throughout its entire field. All its large agen- 
cies seem to have gone ahead in excellent style 
and the results are being felt. Some of the 
agents are making a specialty of the 5 per cent 
gold bond policy, which can be applied to any 
form of contract. The rates on this policy are 
lower than many of the companies writing 
this class and hence the agents have a distinct 
advantage. 

sa ad 
WAR IS ABOUT ENDED. 

The Western and Southern has sent a letter 
out to its agents congratulating them on the 
fact that the cruel war between the Prudential 
and itself appears to have run its course with 
the Cincinnati company, not second best at the 
windup. There have been some captures of 
men on both sides, but the Western and South- 
ern agents appear to have been very loyal to 
their company, except in a few isolated cases. 
In the letter referred to the Western and 
Southern home office intimates that the men 
who were sent out from Newark to assist in 
the fight found conditions very different from 
what they had been represented to be, and are 
now worrying lest they be guillotined for doing 
practically nothing after they reached the scene 
of active hostilities. 

++ + 
MINNESOTA MUTUAL WINS THE CASE. 

The Minnesota Mutual Life has won in the 
damage suit against it filed by 
Jr., former agent in 
$5,000 for 


Thomas Dunn, 
Minnesota. He claimed 
extra services, and on this claim 
the court directed a verdict in favor of the 
company. He demanded $104,000 damages for 
breach of contract, and unpaid commissions. 
The jury brought in a verdict in favor of the 
insurance company. Dunn was discharged 
from the company on the ground that he had 
misappropriated funds he had collected for 
the company. 
Sal 
ORGANIZATION BEGUN AT PEORIA. 

The party of Chicago life insurance men 
which went to Peoria to organize an associa- 
tion there formed a temporary organization, 
which will be completed June 28. W. D. Wy- 
man, president of the National association; R. 
D. Bokum, president of the Chicago associa- 
tion; J. L. Ferguson of the Prudential, and 

N. Baker of the Pacific Mutual, chairman 
of the committee on extension, went down. 
They devoted the day to calling on the local in- 








surance men, and had twenty-six out at the 


meeting. The following temporary officers 
were elected: Chairman, Norman P. Bour- 
land, Northwestern Mutual; secretary, Henry 


W. Keith, John Hancock. A nominating com- 
mittee of five and a committee of three on con- 
stitution and by-laws was appointed, to report 
June 28. 
++ Aaa 
WILL BE IN COMPACT FORM. 

Manager George W. of the Mutual 
Life of Illinois is now getting up its policy 
forms and they promise to be the most com- 
pact on the market. With every policy he will 
give a gold bond, instalment or annuity option. 
The gold bond policy thus far has been re- 
stricted mostly to endowment forms. The 
three options will be contained on the back 
of the policy and the assured can choose which 
one he desires. 


Riggs 





LIFE NOTES. 


Leopold Kreielsheimer becomes a general 
agent of the Equitable of New York at Chi 
cago, 

W. C. Rhodes resumes his old position as 
cashier of the New England Mutual office at 
Cleveland. 

J. G. Robison of 
Northern Central 
weeks in California. 


Toled , 


secretary of the 
Life, is 


spending a few 


M. G. Lamb, Chicago manager of the Illinois 
Life, ae with Dr. Pearman’s agency of the 
New York Life in that city. 


E. G. Stearns of Bowling ¢ 
merly agent of the 
transferred to the 


sreen, Ohio, for- 
Mutual Life, has recently 
Northwestern Mutual. 


Vice-President Lunger of the Travelers has 
keen in Cleveland several days arranging de- 
tails of the change in field management of the 
company. 


It is said that George F. Whitbtock, the new 
general agent of the Prudential at Cincinnati, 
is writing at the rate of $1,000,000 new busi- 
ness a year. 


Knorr & Co. of Toledo, managers for north- 
western Ohio of the Security Mutual Life, 
have turned in over a hundred thousand dol- 
lars of insurance so far this year. 


The Connecticut Mutual Life, 
000,000 insurance in force in the Toledo dis 
trict, last year sustained losses there of only 
$5,000, all on business over thirty years old. 


S. A. Ault of Lorain, Ohio, formerly an as 
sistant superintendent of the Prudential, has 
become district manager of the Equitable of 
New York. His main business is appointing 
agents. 

G. W. McCracken of Toledo, 
of the Bankers Life of 
$140,000 so far this year. From July to Sep- 


tember he expects to take a vacation at hts 
old home in Colorado, 


with over $1, 


special agent 
Iowa, has written 


Commissioner Dearth of Minnesota rules 
that preliminary term contracts will be valued 
according to their provisions, the first year’s 
reserve counting for nothing, and a new policy 
starting at the end of the first year. 

President Wyman of the National 
tion of Life Underwriters will go to 
on the 23d and visit the local association in 
that city. This is one of the recently organ- 
ized associations and seems to be moving 
along very successfully. 


Associa- 


Toledo 


F. P. Brownholtz has been appointed super- 
intendent of a new industrial agency of the 
Metropolitan Life, with headquarters in the 
= yal building, Chicago. He will have charge 
of the old special ordinary department collec- 
tions also. 

Frank G. Thompson, who has represented the 
Michigan Mutual Life at Toledo, has been ap- 
pointed manager for the company in Columbus 
and central and western Ohio. He will divide 
his time between the two cities, retaining his 
Toledo connection. 

J. M. Kantor of Des Moines, who sued the 
Des Moines Life for $15,000, alleging malicious 
prosecution and false arrest, has lost his case. 
He was arrested on an indictment secured by 
the company, charging him with embezzlement, 
but he was afterward released 

A. G. Bullock, president of the State Mu- 
tual Life, was elected vice-president of the 


Congress Hotel Company of 
week, the company leasing the Auditorium Ho 
tel and owning the Annex. It paid 12 per cent 
dividends and paid off $150,000 of debts dur 
ing the year. 


Chicago iast 


Henry Hohenstein of Cincinnati will remove 
to Dayton, at which point he has taken the 
general agency of the Security Trust and Life 
for western Ohio, with a contract direct with 
the home office. The territory wl org! a4 
Hohenstein takes has been. relinquished by N. 
K. Mead, general agent at Cincinnati 


M. D. Crawford, formerly connected with 
the Aftna Life, and afterward state agent for 
the Fidelity Mutual of Philadelphia for Min 
nesota, has associated himself with the North- 
western Life and Savings Company of Des 
Moines, under the management of Crowell & 
Smith, state managers at Minneapolis. 


\. W. Shear.of Muskegon, Mich.. district 
agent of the Northwestern Mutual Life and 
prominent in affairs of that town, has defaulted 
and left the city. He left several creditors, 
and it is not known how far he is behind. 
Officials of the Northwestern Mutual have been 
examining his books to ascertain whether the 
company is the loser. 

Grand Rapids life 
off Saturday, 
at Macatawa 


underwriters took a day 
June 14, in the form of an outing 
Park. Arrangements were in 
charge of L. B. Hall of the Prudential, presi 
dent of the Grand Rapids Life Underwriters 
Association. and a special car over the Hol 
and interurban road was chartered, carrving a 
party of fifty-eight. Lunch was spread and an 
enjoyable day spent 


The Security Mutual Life Company expects 
2 large number of its agents to be present at 
the annual meeting July 22, and is preparing 
for them a royal time. Meantime the agents. 
in this territory at least. are hustling to get in 
i large business to bring their records for the 
half vear up a few notches. The 


1 


celebratir yn 





at the home office will last several davs. and 
will mrobably be an event long to be remein 
hered 

Warr—Hvubert ‘HW. Ward. Ohie general 


agent of the State Mutual Life at Cleveland, 
is a representative modern life underwriter. 
His success with the State Mutual has been 
that which natural result when 
brains and capacity for hard work are com 
mingled in a man. Mr. Ward has one of 
the best conducted agencies in Ohio, and is 
making the State Mutual an important factor 
all over the State. and in many places where 
it was little known before he became con- 
nected with it. He has been president of the 
Cleveland Life Underwriters Association and 
is now president of the Phi Delta Theta Col 
lege fraternity, which is the second greatest 
college fraternity in the country, and has 
chapters in sixty-five of the leading colleges 
of the United States. Mr. Ward would be 
good material for the presidency of the Na 


comes as a 





tional Association of Life Underwriters at 
some tuture time. 
Riccs.—Manager George W. Riggs of the 


Mutual Life of Illinois, at Chicago, is a man 
gifted with an intense zsthetic taste. In pon 
dering over the plans of his new company he 
does not intend to be the object of perennial 
gaze of the wayfayers that stroll about the 
top floors of the Merchants Loan and Trust 
building, where Mr. Riggs is housed. To 
protect himself from curiosity seekers, relic 
hunters and others of erratic tendency, he has 
installed a tasty screen before the gates that 
lead to his official abode. The design is of 
the Oriental cast, representing the convolutions 
of an actuary’s brain in figuring dividends 
When Manager Riggs is absent from his office 
the screen is carefully folded and placed in a 
casket of battered gold. This leaves Percy 
Crenshaw to the merciless scrutiny of the 
notoriety seeking public. Mr. Riggs argues 
that when he is absent, Mr. Crenshaw 1s a 
better advertisment for the Mutual Life than 
is the screen of Gobelin tapestry. Although 
Mr. Riggs’ office on a few occasions has 
been taken for a maricuring establishment, he 
maintains that such an inference can only be 
drawn by a mind uneducated or totally de- 
praved. 





“Never wait for a thing to turn up. Go and 
turn it up yourself. It takes less time, and 





it is surer to be done.” 
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TOPICS FOR LIFE INSURANCE FIELD WORKERS. 


‘ge ~we ‘ec Educational and Semi-Technical Features Discussed. < < ‘¢ 








aN ARTICULAR interest attaches to 
the that life companies iol 
4 low in writing female In the 
Dy life month, 

[He WESTERN 

several 


policy 
risks. 
of last 
gave the 
and others 


special number 
UNDERWRITER prac 
follow 


tices ot 


companies 
this month. 


Mathematician Miller of the Mutual Benefit 
Life says: “I would say that since about 
1850 the company has issued no insurance 
policies on female lives. For this reason our 
experience on female risks has been too lim- 
ited to have any statistical value.” 


lhe Metropolitan Life says: “We beg to 
say that in the ordinary department we write 
on women, on ordinary life and twenty-pay- 
ment life, with an extra charge of $5 per thou- 
sand, to and including age forty- “eight. On 
plans calling for higher premiums, such as 
ten and and fifteen-payment life, and ten, fif- 
teen and twenty-year endowment, we write 
them at the same rate as men. We scrutinize 
carefully the purpose of the insurance, and, 
generally speaking, do not grant policies for 


more than $1,000, in favor of the husband, un- 
less the wife is in business or has an estate 
of her own, and the husband is dependent 
on her.” 


Actuary Gore of the Prudential says: “The 
Prudential issues participating policies on the 


lives of women at the same rates as on the 
lives of men, placing them, however, in a 
special dividend class. Concerning _benefi- 
ciaries under women’s policies, our general 
rule is that the beneficiary shall be, to some 
extent at least, dependent upon the life of 


the insured. We have experiencel a somewhat 
heavier mortality rate under our women’s pol- 
icies than under men’s policies. As to moral 
hazard, our experience has been the same for 
both classes of policy.” 
an 
Kirk 
“This 


Vice-President 
of lowa 


of the Equitable Life 
company places no re 
strictions on women in regard to insurance 
except to the plan of policy. We insure 
women only on endowments, and at the same 
rates and terms as men. Our experience with 
women as risks has never been tabulated, 
we would be unable to state as to whether 
our experience with them has been more 
less favorable than with men. Quite a number 
of years ago the company quit insuring women 
altogether, simply for the reason that one or 
two happened to die, and the officers of the 
company at that time thought the proportion 
of deaths would prejudicial to them as a 
class, and consequently quit insuring them. 
Later on the matter was again take up ac- 
cording to our present practice, and has been 
followed since that time. I cannot where 
any greater moral or physical hazard exists 
with women than with men. TI think the point 
would be in their favor rather than against 
them.” 


Says: 


as 


so 


or 


be 


see 


Actuary McAdam of the Hartford Life 
“We accept approved female risks at the same 


Savs: 


rate as males for an amount not exceeding 
$5,000. Where the beneficiary is other than 
a blood relative, we judge of the moral haz 
ard by inquiry as to the risk designed to be 
covered. If in favor of a husband, we inquire 
as to whether he is also insured for her bene- 
fit. Our experience seems to show that, under 


the limitations above outlined, female risks 
are not undesirable.” 
a 
Assistant Secretary Wilbur of the Federal 


Life says: “The Federal Life makes no extra 
charge for female risks, but does not accept 
them on term or non-participating policies. 
In all cases we scrutinize very closely the 
moral status and surroundings of the appli- 
cant, and that the insurable interest of 
beneficiaries in the life of the insured is clear. 
We fully realize the difficulty in securing a 
satisfactory medical selection, hence the above 
restrictions. The observations of the writer 
demonstrate the fact that, under the condi- 
tions outlined. with extra care in medical ex- 
amination and inspection, women present a 
satisfactory average of mortality.” 


Smith of the John Hancock Mu- 


see 


Actuary 








tual Life says: “It may be said that there 
are no hard and fast rules for such cases, 
everyone being treated on its own merits. 
The experience of this company upon this 
class has been quite limited, and no special 


study has been made of its relative effect upon 
the general history.’ 


Secretary Arnold of the Illinois Life says: 
‘The attitude of this company in reference 
to the issuance of policies on the lives of wo- 
men is set forth in the following rules: Ap 
plications from women will not be entertained, 
except when applying for investment insur- 
ance; when business interests necessitate in 
surance; when the beneficiaries are dependent 
upon them; when charitable institutions 
named beneficiaries. If any policies 
issued, they will be in modified form, 
women contemplating marriage recently 
married; women during or approaching the 
climateric period, and in all cases except when 
insurable interest of beneficiary, health, en- 
vironment and general conditions affecting the 
pont are of the best. The limit of 
on any one woman not to exceeed $5.000.” 


aN 
Secretary Hill of the Berkshire says: “This 
company issues policies on the li ves of females 
at same terms and rates as men.’ 


are 
as are 
to young 


or 


risk 


Secretary Robison of the Northern Central 
of Toledo says: “We place no restrictions 
on women risks, but take them at the same 
rates as men. Regarding the beneficiary, the 
same rules hold good as with men; it must 
be a blood connection, and if the husband is 
not carrying insurance in favor of his wife, it 
must be made payable to her childre We 
do not take them for as large amounts as we 
do men. Regarding the moral and physical 


hazard, they have proven much more satisfac- 


tory to us than men. We have a lower per 
cent of deaths and, we think, a better class 
of risks. Of course, we will not take anyone 
where there is a doubt of the morality of the 
risk.” 
a 

Actuary Boone of the Mutual Life of 
Kentucky says: ‘This company = insures 
women on all forms of policies, except 
the term plan, limiting $5,000 and 


them to 
It 


requiring that the beneficiary be their estate, or 
minor children dependent upon them. We 
will not write a woman who insures for the 
benefit of her husband. From a physical or 


moral standpoint, we do consider female 


risks extra hazardous.” 

Abels of the Franklin Life 

from our instructions to agents as 

‘Females will not be accepted at less 
ordinary life rates, and, if married, for 

benefit only of minor children (ages must 

totally disabled husbands or other 


not 


Secretary 
“We quote 
follows: 
than 
the 
be giv en), 


Says: 


dependents.’ While only a small proportion 
of our business is on the lives of women, our 
experience with that class of risks has been 
quite satisfactory. 
a 

Vice-President Bates of the Union Mutual 
Life says: “The following are our rules re- 
garding writing insurance on women: ‘The 


company will entertain applications for insur- 


ance on the lives of women (married or un- 
married) for an amount not exceeding $5.000 
in any case (excepting that emploves in fac- 


tories will be written only on the fifteen-year 
endowment plan and for not more than $1,000) 
If a policy in excess of $5,000 (on the life of 
a woman) is desired, the company’s consent 
must first be obtained before the application 
is written. It is preferred that insurance on 
the lives of married women should be written 
for the benefit of children, if any. Whenever 
any applicant, male or female, as the case may 
be, desires insurance for the benefit of a father, 
brother, or husband, or other male relative, 


TALK WITH WARD 


of the State Mutual Life, of Worcester, Macs 
for Exclusive District Agency Contracts in Ohio. 
Hubert H. Ward, Ohio General Agent, 504-5¢6 
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excepting minor children, full particulars 


garding the case must accompany the 
cation, otherwi se it will be held for such in 
formation.” Our experience with this $s 


of risks has not been unusual, and we do not 
know of any special comment to make in re 
gard to it.” 


Actuary Wylie of the Fidelity Mutual Life 
says: “In the matter of premium rates, we 
restrict female risks to not less than ful 
dinary life rates, with dividends deferred 
lhe beneficiaries of women are limited to 
minor children, or other actual dependents 
With the above restrictions, our experience 


with female risks has been very satisfact 
aN 

Vice-President Wing of the Provident Life 
and rust says: “About 6 per cent of all our 
risks have been on women, and up to the close 
of 1900 the mortality experience for the whol. 
period from the organization of the company 
in 1865 has been identical for men and women 
that 1s, actual mortality for each wa 2 
per cent of the expected mortality by the ( 


the 


bined E xperience lable.’ 

Actuary Sanders of the Michigan Mu 
Life says: “We can only say that this com 
pany now accepts female risks, up to $5,000, 
without restriction. The number and duration 
of such risks are not yet sufficient to enabl 


us to make any comparison with male risks 
o form any opinion, based upon ou 
experience, as to the hazard, moral or ph 
being greater or less.” 


aN 


Messe nger of 


: ravelers say 
e the 


the | 





following from our life man ial 
‘Applications on the lives of women must be 
submitted at the home office for approval be 
fore medical examination is ordered, except 
when the husband applies at the same time, or 
where the husband is already insured for a 
hke or larger amount in this company. A 
husband should not be made the wife's benefi 
ciary. Women who are not the source of 
support or maintenance of a family should 1 
be made a subject of speculation. A 
should not be insured for the benefit 





or more children who pay the 


dollars per 


premium. 
thousand extra premium on all 





dinary life risks and on twenty-five, thirty and 
thirty-five year endowments at age 48; no 
extra charge on ten-payment life policies or 


fifteen-payment endowments where the endow- 
ment period is twenty-five years or less, and 
on twenty-year endowments; on guaranteeed 
twenty-year distribution life policies, extra 
premium of $2.50 per thousand at 48, 
twenty-premium no extra charge.’ 
“Only about 4 per cent of the Travelers’ life 
business is on female risks, while J believe 
average of companies in country 1s 
about 10 per cent. Our experience in this lin 
lias been too limited to be of any great value, 
has not been very 


but, as far as it 

unfavorable. Personally, I am not opposed 
to this class of risks, as long as the amount 
of the policy is not large, the object of the 
insurance perfectly legitimate, ” form of thi 
policy a high nwuasiain one, and a slight extra 
premium charge up to age 48. ‘Special 
however, should be exercised in regard to the 
medical examination and the moral hazard.” 


age 


the this 


goes, it 


care, 








aN 

Actuary Loveland of the Northwestern Mu 
tual Life says: “This company does not ac 
cept female risks on any terms. The company 
insured both male and female lives from time 
of its organization up to May, 1876, but sinc: 
that date no female risks have been accepted 
The rate of mortality on female risks assumed 
as above was at an early date found to be 
in excess of that on male lives, and I think 
this was the principal reason for discontinuing 
the plan.” 

Assistant Secretary Knowles of the State 
Life of Indiana savs: “Our experience in in- 
suring women has been very limited, inasmuch 
as this class-of risks was not considered by 
this company until about two years ago. Our 
restrictions are, that a policy will not be writ- 
ten on a woman in favor of her husband or 
grown children; and no woman will be in- 


sured unless premium is paid from her own 
earnings or from income from her own indi- 
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jual estate. We have gone even a step 
arther, and a policy will not be issued on a 
woman payable to her estate. Neither will we 
consider an application of a woman on any- 


thing less than a whole life policy. These, in 
general, comprise the restrictions with regard 
to our consideration of female risks.” 


a 
President Stevens of the New England - Mu- 


tual Life said in a circular letter: “The 
general rate of mortality of this company un- 
der policies on female lives has been favorable, 
owing, in a measure, to the rules adopted con- 


cerning applications upon this class of risks. 
(his experience covers a period of thirty years, 
Rene January 1, 1863, and ending De- 
cember 31, 1892. Insurance upon lives, whether 
male or pode 2 in which no pecuniary interest 
appeé ars to exist upon the part of those about 
benefited, is speculative in character, and 
therefore more hazardous than ordinary risks 
in which an interest really exists, like that 
upon a husband or father, for the benefit of 
his family. An insurable interest exists in 
the life of a person, whether male or female, 
upon whose earnings or income a family de- 
pends for support. Usually the cases brought 
to the notice of the company have come under 
the heads above specified.” 

‘The company will not issue a policy on 
the life of a wife for the benefit of her hus- 
band except in cases where she has an income, 
upon which her husband and children are being 
supported, and which ceases at her death; or 
where she is by her own earnings the support 
of her husband, who, by inability from sickness 
or other cause, is unable to provide for himself 
and his family. 

“The company, in recognition of the demand 
for life insurance coming from the constantly 
increasing number of females engaged in busi- 
ness and professional pursuits, has decided to 
modify some of the restrictions heretofore en 
forced against that class of risks, and here 
after the company will consider applications 
from unmarried women actually earning sal- 
aries, such as teachers, stenographers, cashiers, 
artists, etc. Policies will be made payable to 
the insured herself or to some stated benefi- 
ciary, as may be desired. All female risks will 
be scrutinized with great care, and particular 
information must be given the company as to 
the salary or earnings of the applicant. Ap 
plications must, as at present, be preceded by 
the usual preliminary statement, in which the 
important facts are communic - to the com 
pany. Under this system a abor and ex 
pense have been saved, and its continuance is 
therefore demanded.” 


to be 


a~ 
The Connecticut Mutual Life says: “We 
shall consider applications for insurance upon 
the lives of women for eee ten not exceeding 


$10,000 upon any single life; but only in those 
cases where the life insured is actually pro- 
ductive of money to those sought to be pro- 


tected by the policy. That is, these insurances 


will be restricted to the lives of women who 
are supporting themselves and other persons 
properly dependent on them, by their labor 


and earnings, and for the benefit only of the 
persons dependent on them for such support; 
and to the lives of women who have an inde 
pendent income from estates of their own 
which are so vested as not to be transferable 
by will, or otherwise, to their husbands or to 
others actually dependent on them, and who 
wish to protect them from the loss of the 
enjoyment of that income in case of the death 
of the wife owning such estate. 

“These restrictions will be carefully ob- 
served, in order to avoid the moral hazard 
attendant upon taking risks on lives which, as 

class, are not productive, but are ordinarily 
themselves dependent. The extra rates to be 
charged for such insurances will be found in 
a leaflet accompanying. The extra rate charged 
is the equivalent of $4 per thousand, up to age 
45, but in order to avoid the practical difficul- 
ties of that rate upon limited premium life 
policies, it is deemed best that the entire extra 
rate be limited to ten years in each case up 
to age 35, after which ten payments the rate 
will be the same as on males at the same age 
of entry, regardless of the present age. For 
example, the whole life annual premium on a 
man at age 25 is $20.14 per thousand. To 
this, for a woman, we should, by former prac- 
tice, add $4 a year until it reached the age of 
45, or for twenty years. Instead of this we 
shall now add $5.85 for ten vears only, or until 


age 35, after which the extra charge will cease 


aod the rate will be $20.14, as for the male 
ife 


At and after age 35 the extra premium 
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of f $4 per thousand will be charged up to age 


45. These extra premiums will not share in 
dividends, nor add to paid-up insurances, or 
cash allowances.” 


ae Ss 


CHARACTER AS DEVELOPED 
BY CARRYING INSURANCE. 


(By L. Brackett Bishop, 
Vassachusetts Mutual Life.) 





Chicago, Manager 


“Fame is a 


vapor, popularity an accident, 
riches take wings, those who cheer to-day 
curse to-morrow; only one thing endures, 


character.” 

If it can be shown that a man who takes 
life insurance policy not only protects his 
family and his old but also strengthens 
iis character, wide publicity should be given 
to the thought. Many men already know the 
effect on a man’s character of carrying a pol- 
and not only take life insurance them 
but their as their 
own experience has taught them that the taking 


age, 
] 


IcV, 


selves, advise sons to do so, 


out of a policy helps to develop thrift, thought 
fulness, and many other virtues that make 
for the building of a strong character. 


Sometimes the taking of a life insurance pol- 
is almost the first thought a man has away 
from self; it gives him a broader outlook, and 


Icy 


causes him not only to care for his family 
while he is with them, but calls his attention to 
the time which may come, when they will be 
nectar soe by his personal care. 

Home, and its safe guarding, has been the 
theme of poets and builders of States. Any 
act done for its preservation is of great im 
portance. The president of one of the large 
iife insurance companies said in his last annual 


‘The wide and increasing demand for 
sound life insurance is the expression of an un 
selfish desire to protect home and its de 
pendents.”” A man’s payments of the premiums 
annually his 
Each 


report: 


on a life insurance policy register 
continued love for his family. 
payment means self-denial. 
“Character is not determined by 
habitual conduct ;” 
tinued payments on 


ind care 


a single act, 
the con 
are more signifi 
the family. 
largely formed by a se 
thus, an 
who sows a habit, reaps 
young man takes and 
insurance policy, his so doing 
influence on his character. His 
is called for the first time, possibly, 
to the helplessness of his wife (in the event of 
his death) ; when the second premium is to be 
paid, perhaps the little babe, just arrived, 
emphasizes anew the importance of the pro 
Many men add 


but by therefore, 
a policy 
cant than one impulsive 

A good character is 
wise 


act for 


ries ot choices ; he who sows 
habit ; he 

When a 
a life 


strong 


act, Teaps a 
a character. 
continues 
has a 


attention 


tection afforded by the policy 
another with each new arrival—a sen 
sible celebrating the event. When the 
hird premium is to be paid the cash value of 
the policy that there 
as protection, in the modern 
policy. 
The first 


policy 
way of 


is saving, as well 
life insurance 


shows 


money laid aside by 
men is often saved in this manner. Saving 

a habit, and he wise man who said, 
‘The first investment for a young man should 
be a life insurance policy in a good company.” 
Would time allow, it would be interesting to 
follow the payments each year, until the 
result of a well carried out plan is secured in 
the paid-up policy, or, in of the death of 
the insured, the future welfare of the family 
inade more secure by the proce eds of the pol 
icy. 


many young 


Was a 


out 


case 


Life insurance shows the power of concerted 
action in carrying out a great thought. It 
makes the insured a member of a great broth 
erhood, composed of millions of men, banded 


together for the protection of home. It in- 
culcates care for wife, children, parents and 
dependents, and develops thrift, prudence, 


thoughtfulness and unselfishness. 

One hundred years have practically seen the 
birth and world recognition of the value of 
life insurance. That a marvelous development 
has come in men’s thoughts for others, in that 


punctuality, 


UNDERWRITER. - 
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time, is evidenced by the multiplication of 


missions, social settlements, libraries, improved 


housing for the poor, bureaus of charity, and 
hospitals Life insurance deserves to rank 
with these noble and mighty forces toward 
the betterment of humanity. 

The test of the value of an institution is its 
effect on people If it degrades, then it is 
bad; if it ennobles, then it is good. Life in 


surance well stands this test, and few will deny 


that it has an important effect on character 


& & & 


TALKS WITH ACTIVE AGENTS 
ON PRACTICAL SOLICITING. 


said 
of 
front in soliciting. 


\ successful accident insurance writer 


recently that he never makes a practice 


bringing his company to the 


He 


gives the prospective insurer to understand 
that he will take care his accident insur 
ance. Some years ago the company he repre 
sented reinsured. He saved himself a great 


voided dwelling on 

He took care of 
reinsuring company, and his 
policyholders scarcely knew that 


deal of trouble by having ay 
the strength of the 


his business in the 


company 


change had 
this is not the 


also 


been made. It is a question if 
in life insurance 
work, he generally 
knowledge of the 
A good talk with his general agent 
and a handful of literature have convinced him 
that his is the only He is inclined 
to burn his his lot for all 
time proves a suc 
after him, and 
may desire to for his 
Then the unreserved ways in which 
troth to his first 
A life insurance 
attorney. He 
retained 


proper course 
When a 


does so 


to pursue 
solicitor 
with a very 


begins 
small 
business. 


company 
bridges and 
with that company. If he 


cast 
other o will go 
in time he 
own good. 
he plighted his 
embarrassing. 


cess 


mmpanies 
make a change 
love become 
agent is much 
like an whatever 
the case he is 
who gets the 
company. <A 
company 


goes in to win, 
upon. It is the 
application as a rule, not 
first-class with a poor 
poor with the 
world. The assured usu 
about insurance. The 
and the figures 
who 


man 
the 
solicitor 
can beat a solicitor 
best company in the 
littl 


to him 


ally knows 
are Sanskrit 
him The 
make 


1s pleasant to see 


terms 
Ider 
him and 
business. It 


bew1 


agent can control 
his way 
the 
but it is 
pet the best 
companies about as 
The 


away by his 


gets the 


loy alty of 


him come 


some agents 
that a 
producers change 
they do 
himself 


to their companies, noticeable 


large cent of 


theit easily as 


agent who allows 


admiration 


their clothes 
to be carried 
particular company sometimes puts obstacles in 


He has his 


for a 


of his own advancement. 
own interests to look out for first, and he 
might better recognize that all the 
life insurance companies give the poiicyholders 
their worth and too, and hold 
himself to make altered con 


the way 
standard 
money's more 
free change if 
new opportunities make it 


ditions or advisable 


to do so. 


used an effective argu- 
saying that 


recently 
new 


An agent 


ment in securing business, 


owing to decreasing rate of interest a man 
should leave his dependents more principal 
at his death. A $10,000 policy a few years 


ago produced $600 a year interest, now it will 
earn but $400 or $500. There has been a de 
cline of about one-third. Insurance compa- 
nies have taken this into consideration and 
in increasing the reserve have made the prin- 
cipal larger to produce the same results as 
when interest rates ranged more highly. 

The cost of life insurance, of course, has 
been made more expensive, both in the way of 
a higher rate of premium and the necessity of 
having to carry a larger line to provide the 
same income that a less principal produced in 
past years. 

Agents will do well to call the attention 
of the insured to the fact that his life inspr- 
ance money does not possess the income pro- 
ducing power it formerly did, and it behooves 
him to increase his line. New business should 
be secured by this method. 
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STATISTICS OF DIVIDENDS 
OF TWENTY-FOUR COMPANIES. 





Interest attaches to the statistics computed 
by Benjamin F. Brown of Boston, covering 
twenty-four representative life companies’ busi- 
ness in compact form. Herewith is produced 
but a portion of the statistics of the folder: 


Total Remain 
dividend Divi- ing for 
earnings, dends future 

1892-1901 appor- distri- 
inclusive. tioned. 
JEtna_ ..........$ 8,840,099 $ 9,106,712 
Zerkshire ...... 2,648,710 2,508,471 
Conn. Mut. 1 13,443, 950 





Equitable 26,318,950 36,367,805 
Germania 1,720,597 2,641,901 
see dnegted 1,721,853 - 418, 3 9 
Manhattan 744,897 85,880 
Mass. Mut. 5,239,475 1,066, 283 


| Peres 
Mutual Benefit. 
National ...... : 
New Eng. Mut. 
New York .... 
Northwestern 
Penn Mutual 





1,250,410 
5,441,994 
23,207,604 
19,064,711 
7,891,623 
1,803,472 


State Mut. 
ye i Tee 
Union Central.. 
Union Mut. J 
United States .. 
Washington 





1,169,593 107,006 





eee $174.537.690 $123,517.488 

*Exclusive of $763,000 paid stockholders, 1892-1899, 
since when, and prior to 1891, stock dividends paid 
from accident profits. 

+Non-participating. 

2 ft 
WORD FOR THE SOLICITOR. 

“In these days of keen competition, the man 
who would achieve success must be industrious, 
ambitious, sincere, and an expert in his par- 
ticular line. Should you possess these qualifi- 
cations, there is but one thing more to achieve 
success, Viz.: 

“ ‘Make the thing you are doing the greatest 
thing in the world while you are doing it.’ 
This is truer in the field of life insurance than 
in almost any other. The solicitor is a bene- 
factor of mankind; next to the preacher, he 
does more good in the world than the man 
pursuing any other vocation. Therefore, let 
us, who are engaged in this noble work, feel 
proud of our high calling. 

“What education do we need to insure suc- 
cess? 

“1. Know your company, its history, achieve- 
ments, progress. Be impressed with its con- 
servatism and yet its liberality, guided by 
prudence. If possible, get acquainted with its 
officers; it will strengthen your confidence in 
them. By all means know the man at the 
helm. If you have no opportunity to meet 
him, try to learn all about him, his devotion 
to the institution of which he is the head, his 
solicitude for your success, his never-ceasing 
effort to have the company forge ahead and 
keep the high standing it has attained among 
the leading life insurance companies. I say, 
become educated along these lines. The knowl- 
edge will be an inspiration to you, and will 
fill you with such enthusiasm for your work 
that success is already half won. 

“2. Know your contracts, their adaptability 
to the circumstances and financial condition of 
your prospects. If in competition, know the 
particular points in which your contract equals 
or excels that of your competitor. Be im- 
pressed with the fact that the goods you are 
selling are in universal demand, as safe and 
well paying as a government bond. Realize 
that your contracts are the best and most lib- 
eral consistent with safety. 

“3. Know your man; find out as much as 
possible about him. Learn his financial stand- 
ing and the easiest way to approach him—in 


THE ALTNA LIFE 


has a little excellent territory in 
Ohio not yet occupied. Three good 
agents wanted immediately. 


COLLIN FORD, Manager. 


Aetna Bidg., 413 Vine St., Cincinnati, 0. 
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fact, anything which may be of assistance in 
selling him insurance either for protection or 
investment. Be observant. Experience along 
this line will make you a student of human 
nature, a knowledge of which is indispensable 
to success."—Manager Charles Spaeth, in 
Provident Savings. 
es 

““HOME BUILDING”’’ INSTITUTIONS. 

Life insurance agents are having their at- 
tention called to several so termed “home 
protective associations,” or something of that 
character. The plan of these concerns is to 
charge $3 or some like amount for an en- 
trance fee and $1.45 or a similar amount per 
month until the contract matures, and then 
$4.45 a month after that time until the debt 
is liquidated. The idea is for No. 1 to pay in 
his initiation fee and $1.45 a month. Other 
subscribers are gotten and when $500 is accu- 
mulated in the “Home Fund” it is loaned to 
No. 1 to build a house. He can subscribe for 
as many $500 blocks as he chooses. As soon 
as No. 1 receives his $500 the concern accu- 
imulates sufficient money to loan No. 2, $500, 
etc. 

In the first place there is considerable “graft” 
in these institutions, and they are pretty much 
of a lottery. For example, they take out 43 
cents for expenses, which any one can see is 
very high. A person is therefore paying an 
extremely high rate of interest in order to get 
his money, as over one-third of the amount is 
thus given to expenses. These institutions 
keep no reserve to guarantee their liability to 
shareholders. Very few of them have any 
funds at hand, and depend entirely on the 
current receipts. While the first few men that 
take stock in such enterprises may get their 
$500, yet it is plain to be seen that the institu- 
tions are short-lived and those who take later 
shares stand to lose the amount they put in. 
The promoters of these enterprises state that 
they expect to gain much profit by persons 
lapsing out. If the institution is so advan- 
tageous it is difficult to understand why there 
should be many withdrawals. In Kansas City 
these Organizations have had a pretty good run 
until they were found to be totally irrespon- 
sible. There are several now in Chicago and 
insurance agents should caution their friends 
against taking a contract with them. 

st SF SF 
VARIATION IN DIVIDENDS. 

An argument is frequently used against com- 
panies paying more dividends than they act- 
ually earn. As far as the policyholder is con- 
cerned, such a statement has but little effect. 
He receives the dividend and as long as the 
company is Secure and permanent, he does not 
grasp at straws. 

As a matter of fact, the companies seldom 
vary from year to year in the percentage ap- 
portionment of dividends. A _ fluctuating 
course would be detrimental. A high dividend 
one year and a lower the next would not set 
well with a policyholder. Unless basic condi- 
tions change, dividends continue in nearly the 
same ratio. Some years the amount paid is 
not actually earned, largely due to shrinkage 
in values. Savings in mortality and expense 
are very uniform. Interest earnings may fluc- 
tuate some. 

Frequently it will be found that a company’s 
surplus has decreased considerably and its 
dividends paid are in proportion to what have 
been apportioned from year to year. This 
shrinkage in surplus does not necessarily mean 
that too large dividends have been paid. In 
most cases it signifies a contraction in the 
values of its holdings. 

Now and then a company is found which 
varies from year to year in its dividend record 
by attempting to base the sum to be paid in- 
surants on the actual earnings. 

When conditions are encountered that se- 
riously affect any of the sources of dividends 
then a cut must be made, as the accumulations 
will be reduced and will probably not reagh 
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the preceding points. When companies elect 
to reserve on a higher basis, dividends | 
scaled. A like course was pursued wher 
terest rates were found to be declining 

There do enter as factors certain ma 
elements of this kind that raise or 
the base line of dividends, but the sp 
waves that are only ephemeral are not 
account of because they are not pern 
or continual. 

The argument that a company pays for am 
length of time more dividends than it earns 
is spurious. It may earn more one year and 
less the next, but the average is not affected 
and it is the average that the insurance < 
pany seeks and pays. 

The dividends of old are no longer paid, 
partly because they are not earned and partly 
because officials are too lavish with expenses 
and thus use earnings to satisfy the ambition 
to excel. The fierce fight for volume and 
supremacy is leaving its marks on the battle- 
field. Dividends are cut here and there be- 
cause of it and to cover up to an extent the 
condition and to use it aS a defense, reserves 
are increased. 


s+ SF SF 
LIFE INSURANCE BROKERAGE. 


In a city like Chicago there is probably 
from six to seven millions of life insurance 
brokerage business going the rounds every 
year. There are very few men who devote 
themselves strictly to handling brokerage lines. 
In this sense a broker is one who is not con- 
nected with any company, but places his busi- 
ness wherever he thinks best or wherever the 
applicant desires. There are probably three 
or four such men in Chicago. Brokerage 
comes from other agents. Some times it is a 
surplus line when an agent’s own company has 
taken its limit or where a man desires his line 
distributed. Again, it may be a case where 
an agent is confident that his own company 
will not accept the risk. A great bulk of the 
business probably comes from agents who are 
behind with their own companies and will 
place the business with another company in 
order to get a cash payment. Again, an agent 
may ascertain that he can secure more in the 
way of brokerage than he is receiving in com- 
missions with his own company and is de- 
sirous of taking a “flyer” and securing a 
little extra money. Then comes the great mass 
of December “floating” business which is got- 
ten by rebating and is only intended to stick 
for a year. There is a large quantity of this 
business in a big city like Chicago. In some 
cases where men are on a salary and their 
quota has been filled they will place business 
with another company. The brokerage busi- 
ness in life insurance is generally not of a 
very good grade, as it is likely to lapse. The 
company has no special hold on the business 
because it is not placed by its own agents. 
In case of doubt the agent who places the 
business can do more than anyone else to 
hold it, unless the policy was taken purely 
for speculative reasons. 

cs SF 

A man of family feels his dignity when he 
realizes that every person in the honse is de- 
pendent upon him for money and _ support. 
Then he feels his importance. When he real- 
izes the claims of wife and children, and in- 
sures his life for their benefit, then he feels 
their importance. He is a bigger man in the 
second case than in the first—Advocate. 

If you are a young man, the chief weight of 
whose life is to lie in the twentieth century, 
are you going to have your share in this great 
conservative wealth-producing enterprise? If 
you suspect that there is some fiction here in- 
quire what the prosperous men of your own 
neighborhood aad of the country at large are 
doing. Every year increases the amount of 
life insurance that they are taking —Advocate. 

es Ss 

“The man who would be a leader must never 
keep the procession waiting.” 
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MUTUAL LIFE’S COMPOUND 
INTEREST BOND POLICY. 


The following is the “Guaranteed Compound 
Interest Gold Bond” contract of the Mutual 
Life of New York on the twenty-payment 





N 00,000. Amount, $517.90. Age, 35 years. 
fue Murua Lire INsurANCE COMPANY OF 
New York. 

msideration of the application for this 
policy, which is hereby made a part of this 
tract, promises to pay at its head office in 
City of New York, unto John Doe of 
Cleveland, in the county of Cuyahoga, State of 
Ohio, his executors, administrators or assigns, 
thousand dollars, in gold coin of the United 
ites of America, of the present standard of 
weight and fineness, upon acceptance of satis- 
factory proofs at its head office of the death 
of the said John Doe, during the continuance 
of this policy, upon the following condition; 
and subject to the guarantees and requirements 
stated On the back of this policy, which are 
hereby referred to and made part hereof: 

The annual premium of five hundred and 
seventeen dollars and ninety cents in gold coin 
s above described shall be paid in advance on 
the delivery of this policy, and thereafter to the 
company at its head office in the City of New 
York, on the 20th day of May in every year 
during the continuance of this contract, until 
premiums for twenty full years shall have 
been duly paid to said company. 

Che receipt of the first payment of premium 
hereon is acknowledged. 

In witness whereof, the said THe Mutua 
Lire INSURANCE ComMPpANY oF New York has 
caused this policy to be signed by its president 
and secretary at its head office in the City of 
New York, the 20th day of May A. D., one 
thousand nine hundred and two. 

Ricuarp A. McCurpy, 
President 





W. J. Easton, 
Secretary. 

PROVISIONS, REQUIREMENTS AND BENEFITS. 

Premiums.—Each premium is due and pay- 
able at the head office of the company in the 
City of New York, but will be accepted else- 
where when duly paid in exchange for the 
company’s receipt signed by the president or 
secretary. 

Grace in Payment of Premiums.—After this 
policy has been in force one year, thirty days 
of grace will be allowed in payment of pre- 
miums, with interest for the time taken at the 

ate of 5 per cent per annum, during which 
time this policy shall remain in force for the 
full amount. 

Guarantees.—First. The company, on each 
day when the annual premium falls due hereon, 
will credit to this policy a sum equal to 3 per 
cent of the amount of all premiums previously 
paid, which can then be drawn in gold coin, 
or be used in payment of premium due, or be 
left with the company, in which case interest 
at 34 per cent compounded annually will be 
allowed thereon until the end of the first dis- 
tribution period. 

Second. The sums so credited, with interest 
as provided, or any part thereof, may be drawn 
in gold coin at any time, but no interest will 
be allowed for any fraction of a year; or if not 
drawn may be added to and paid with the sur- 
render value in case of surrender. 

Third. Upon the death of the insured any 
such accumulated credits shall be payable with 
the sum insured. 

Fourth. Such accumulated credits, including 
the interest credited at date of lapse, shall not 
be forfeited in case of non-payment of pre- 
mium; but interest shall then cease. 

Insurance With Guaranteed Income.—This 
policy can be surrendered at the end of the 
first dividend period, and the company will, if 
requested in writing, issue a paid-up contract in 
lieu thereof, payable in gold coin, securing (1) 
participating insurance for life, payable on the 
death of the insured, for the satne amount as 
the cash value at that date, including the cash 
surplus if so applied by desire of the holder 
hereof; and (2) guaranteeing to pay an in- 
come of 3 per cent per annum of said amount, 
payments of the income to commence one year 
after the end of the first dividend period. 

Automatic Paid-up Insurance.—After three 
full years’ premiums have been paid, this pel- 
icy, upon the non-payment of any subsequent 
premium, will become a non-participating pol - 
icy for paid-up insurance, for the amount 
stated in the table below, for the end of the 
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last year for which complete annual premiums 
have been paid; provided there be no unpaid 
loan hereon. 

Cash Surrender Value—After three full 
years’ premiums have been paid, upon the non- 
payment of any subsequent premium on the 
date called for in the policy and within sixty 
days thereafter, or at any time after all the 
premiums required have been paid, this policy 
may be surrendered and the company will pay 
therefor, within sixty days from the date of 
such surrender, the amount stated in the ta- 
ble below for the end of the last completed 
policy year, deducting any unpaid loan hereon. 

Loans.—After this policy shall have been in 
force three full years, the company, within 
sixty days after written application, and upon 
the assignment of this policy as security, will, 
in conformity with its rules then in force, loan 
amounts within the limits of the cash sur- 
render value, with interest in advance, at the 
rate of 5 per cent per annum, provided: (1) 
that premiums be fully paid to the end of the 
policy year in which the loan falls due; (2) 
that in any settlement of this policy all out- 
standing indebtedness be paid. 

Surplus.—The first distributive share of sur- 
plus shall be apportioned to this policy, if in 
force, at the expiration of twenty years from 
date. and can be (1) drawn in cash; or (2) 
applied to purchase an annuity; or (3) to 
purchase additional paid-up insurance on satis- 
factory medical examinations. If two years’ 
previous notice of the selection of the third 
option be given to the company, the surplus 
shall be so applied without examination. Sub- 
sequent distributions shall be made annually 
during the continuance of this policy. 

Residence, Travel and Oc noua yn.—T his 
policy is free from restrictions as to residence, 
travel and occupation, after two years from 
date of issue, except military or naval service 
in time of war, for which permission must be 
obtained at the company’s regular rates. 

Admission of Age—The company will ad- 
mit the age of the insured upon satisfactory 
proof; failing such proof, if the age shall have 
been understated, the amount of insurance or 
other benefit will be equitably adjusted. 

Incontestability—After two years from date 
of issue, this policy shall be incontestable if 
the premiums have been duly paid. 

Notice.—No person, except an executive of- 
ficer of the company or its secretary at its 
head office in New York, has power on behalf 
of the company to make, modify or alter this 
C rved to extend the time for paying a pre- 
mium, to bind the company by making any 
promise or by accepting any representation or 
information not contained in the application 
for this contract. Any interlineations, addi- 
tions or erasures must be attested by the signa 
ture of one of the above named officers. Proofs 
of death will be required on the forms pre 
scribed by the company, which will be fur 
nished on request. 

\ssignments.—The company declines to no- 
tice any assignment of this policy until the 
original assignment, or a duplicate or certified 
copy thereof. shall be filed in the company’s 
head office. The company will not assume any 
responsibility for the validity of an assign- 
ment. 


TABLE. 
Amt. of 
guar. 
credits Total 
Auto- with if no 
matic Cash comp. credits 
For paid-up value int. if have 
end of insur of not prev been 
year ance. pelicy draw n. drawn. 
2d ee al , 
ad eee b $ 530 
fth . a teed 810 810 
Sth .. : 1,170 
a Sdvdntpnuas taun 1,519 
WN’ “Gsandseens ... 1,860 





age 47 
10, 114. 11 
The following shows the quintet inter 
est on premiums and net annual premiums: 
Three 
per cent 


guar. 
Years. diy. 


Be Ota Cus 
+ 
o 
A 




















‘. 42 72 
8 409.19 
a 393.66 
10 378.13 
11 362.40 
12. 347.07 
13 331.54 
14 316.01 
15 300.48 
16 284.95 
17 269.42 
BEE 253.89 
19 238.26 
a 222.83 
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CUSTOM IN PAID-UP ADDITIONS 

Life companies differ in regard to their prac 
tice in case the policyholder leaves his divi 
dends with the company in order to purchase 
paid-up additions to his policy, which is fre 
quently the case when a policyholder desires 
to take this option. In case of deferred divi 
dends very few companies will give a paid-up 
policy without a medical examination or a 
certificate. Some of the more liberal companies 
will give this if the assured will sign a cer 
tificate, or if he elects to take a paid-up ad 
dition two years beforehand. Where com 
panies give annual dividends or a five-year cis- 
tribution most of them do not require a medi 
cal examination, but usually have the agent 
certify to the good health of the assured. Un 
doubtedly if some precaution were not taken 
there would be an adverse selection against the 
company. 

es SF 
USES CARD INDEX SYSTEM. 

C. J. McCary of the Chicago office of the 
Penn Mutual Life, who wrote over $1,000,000 
of personal business last year, has probably 
as complete a system of following up his 
“prospects” as any man in the business. He 
uses the card index system, having all the 
data of each case on one card, with copies 
of all correspondence, and the cards are 
shifted as each case progresses. In this way 
no prespects are overlooked and no labor lost. 
‘Lhis plan is valuable only when supplemented 
by good, hard pan soliciting, but Mr. McCary 
has made it pay. 

S& EF HK 
GOOD PLAN TO FOLLOW. 

Small life companies have a hard row to 
hoe in the large cities and their agents are 
seriously handicapped in competition with 
companies whose assets run into the tens of 
millions. They have not only to sell life in 
surance, but must also convince their pros- 
pective customers of the safety of the com- 
pany they represent. Large figures stand for 
financial strength with most men and it is 
not easy to convince them that a small com- 
pany may be as safe and give better results 
than a large one. A general agent of one 
company in Chicago has secured letters from 
prominent business men who hold policies in 
his company, expressing satisfaction with the 
company and stating the amounts they carry, 
and he has found them of great value in 
meeting the competition of larger companies. 
He carries the originals in his pocketbook, 
and being on the letterheads of the writers 
they carry more weight than a hundred 
printed testimonials. 


s+ fF FS 


DANGERS IN THE WAY. 

A general agent of a life company recently 
pointed out the danger of having one man 
licensed as agent of several companies, Some 
time ago his agency had the collections for a 
certain district in northern Ohio made through 

bank in one of the towns. The banker was 
also agent of another company. A_ policy 
holder was unable to meet the premium on his 
policy of $5,000, which was one year old. He 
sought a loan from the banker, but was re- 
fused. The banker, however, offered to lend 
him the money to pay the first premium on a 
new policy for $5,000 in the other company 
represented by him, and he accepted the offer 
Of course, the banker got a good commission 
on the new business. 
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ALBRIGHT GIVES HIS IDEAS 
ON PAYMENT OF DIVIDENDS. 


J. G. Albright of Milwaukee, 
the Union Central Life, 
dends: 


manager of 
says, concerning divi- 


‘By some companies the payments on policies 
re decreased by what are termed dividends— 


some companies call these dividends ‘profits, 

but in reality the amount of reduction from 
year to year is simply the return of the over- 
charge based oy a more favorable -mor- 


tality experience by the company than that as- 
sumed in calculating the premium, or upon a 
higher rate of interest earned than that de- 
manded by the reserve assumption. ? 

“In some companies, having by virtue of 
geographical location a high rate of interest 
upon desirable first mortgage investments, and 
by virtue of careful medical selection a low 
mortality cost, with a moderate rate of ex- 
pense in conducting the business, the dividends 
will naturally be higher than where the condi- 
tions are the reverse of the above. 

“The companies having most favorable ex- 
perience in the above-named cardinal points 
will be able to pay the highest dividends, and 
consequently provide insurance at the lowest 
net cost; such companies strike a popular 
chord in paying dividends annually, thereby 
enabling the holder of a policy to know its 
condition from year to year. 

“As the companies increase in size, their 
assets growing into the hundreds of millions, 
necessitating investments in larger sums at a 
consequent lower rate of interest the dividends 
decrease in size, and there becomes a marked 
tendency upon the part of the companies of 
larger growth to abandon the system of paying 
dividends annually and to adopt the plan of 
holding the dividends for various periods of 
five, ten, fifteen or twenty years. 

“Estimates are made to the insured of prob- 
able amounts of dividends payable at termina- 
tion of these periods, but should death occur 
during such accumulation period all dividends 
are forfeited, the surviving policyholders to 
share in such forfeiture. 

“When the dividend feature of a company is 
properly presented the policyholder will un- 
derstand that dividend returns will depend 
upon the experience of the company and will 
vary with such experience from year to year. 
Extravagant estimates of impossible returns 
result later in disappointment and dissatisfac 
tion, not because the companies have dealt un 
fairly, but for the reason that the public has 
been educated by overzealous agents to a false 
estimation of the value and purpose of a life 
insurance contract. 

“The annual dividend plan 
marked favor on account of the 
feiture, either because of the 
premium payments or because of the contin 
gency of death, and it is most notable that 
those companies which persistently present the 
choice of annual dividends are in condition to 
furnish insurance at the lowest net cost or to 
present investment insurance with the greatest 
profit (so-called) to the holders.” 

& & & 

EXTENDED INSURANCE FEATURES 

It will be remembered that the Mutual Bene 
fit Life other companies, 
formerly reported policies that had come un 
der the extended insurance clause as new busi- 
perhaps, two or three mil- 
added to the amount written. 
No company now counts this as new business. 
In classifying extended insurance policies they 
are recorded as term contracts, the time be- 
ing that which will be covered by the reserve 
at hand constituting a single .net premium. 

It is interesting to tabulate the experience 
of companies which give either a paid-up pol- 
icy or extended insurance 
ment of premium. 


meets with 
absence of for- 
failure to make 


and possibly a few 


ness. In this way, 


lion dollars were 


in case of non-pay 
Those who have given tke 
subject much thought believe that the extended 
insurance option is more profitable to compa- 
nies. It is found, for example, that a person 
in ill-health, who holds a policy and realizes 
that he will die within a year or so, will allow 
his policy to pass into extended insurance and 
thus will become a claim in the life of the new 
term policy. The company, therefore, has ad- 
vantage of the that is released by 
death. It is stated that in nearly every com- 
pany’s experience there are several deaths, 


reserve 





comparatively speaking, in the early life of an 
extended policy. At one time the experience 
of the Mutual Benefit was tabulated, showing 
that about nineteen out of twenty policies that 
came under the extended insurance feature 
never became a claim. 





LIFE INSURANCE NOTES. 

A new life insurance company is to be or- 
ganized in Detroit, which will make a specialty 
of annuities based largely on the Scotch com- 
panies. The age limit for taking out annuities 
is between 21 and 60. The officers are as fol- 
lows: President, Thomas G. Craig; vice- 
president, F. B. Dickerson; secretary, Lou 
Burt; treasurer, Fred E. Farnsworth; general 
counsel, Frank T. Lodge; actuary, Harry A. 
Burt; medical director, Dr. J. B. Kennedy. 


A. S. Rennie, Illinois manager of the Se- 
curity Mutual, who has led the personal pro- 
ducers for several years, is still at the head, 
in spite of being away from the office for nearly 
two months this year. In June 1 he led with 
$86,000 to spare, and has been doing well 
enough in June to save him from worrying. 
Mr. Rennie has been slated to respond to the 
address of welcome at the annual meeting of 
the Security Mutual Agents Association at 
Binghamton next month. 


The fifteen Ohio counties and two Michigan 
counties, comprising the territory of General 
Agent Farley of the Equitable Life of Iowa at 
Toledo, has turned in about $200,000 in_bust- 
ness since January 1. At this rate it is believed 
that there will be no difficulty in covering the 
half-miilion which the general agency has un- 
dertaken to write this year. A large part ot 
the business written in Ohio goes through the 
Toledo office. It is noticeably good business 
as judged by the small lapse ratio. 


A man giving the name of F. L. Warren, 
formerly representing the State Life of Indian 
apolis at Evansville, Ind., recently applied for 
an agency of another company at Toledo. 
Having impressed the home office people of 
the company favorably, he came with their rec 
ommendations and was well received. While 
waiting for his references and bonds he bor- 
rowed $12 from the general agent and “he 
never came back.” He left orders at his hotel 
to have his mail forwarded to Detroit. 

There seems to be some trouble at Detroit 
over a beneficiary and John A. Cox, an agent 
of the Northwestern National Life of Minne- 





Get Something New 


SOMETHING THAT WILL 
INTEREST PEOPLE. 


Our registered policies with 
reserves guaranteed by the State 
of New York attract attention 
and are easy sellers. 

DIRECT CONTRACTS, 


PERPETUAL RENEWALS, 
QUICK SELLING PLANS. 


Security Mutual Life 


Insurance Company, 
BINGHAMTON, N. Y. 








LIFE UNDERWRITERS’ 
POCKET RECORDS. 


Our form 500 is arranged for solicit- 
ing agents to keep memoranda of name, 
address and business of “prospect,” date 
of birth, change of rate, companies now in, 
amount, premiums, when due, dates of in- 
terviews and appointments. Comprises a 
complete record for the life insurance 
agent. Bound in manilla, 25 cents each. 
Flexible leather, 75 cents. 

Tue WESTERN UNDERWRITER COMPANY 


Cincinnati-Chicago. 




















apolis. The policy of $500 was written on t! 
life of a cousin of Mrs. James H. Warring 
ton. The young woman died last February a: 
the draft for $500 was sent to Mr. Cox 
be paid to the beneficiary. Mrs. Warringt 
endeavored to secure the draft and then it 
turned over to the Detroit Savings Bank f 
collection. It seems that Mr. Cox bases 
refusal on alleged false representations max 
in the application, as he claims the assured 
died of consumption. An investigation is n 
being made of the matter. 


THE BEST RENEWAL CONTRACT TO 
BE HAD TODAY IS THE ONE OFFERED 
BY THE 


EQUITABLE 
LIFE ASSURANCE 
SOCIETY 


AND THERE ARE NO STRINGS TIED 
TO THE RENEWALS, EITHER. 


So if you are in life assurance to stay it is 
worth your while to look into it. 

There are one or two special positions to be 
filled in Ohio, giving EXCELLENT RE- 
MUNERATION to the RIGHT MEN, but 
exceptional references and necessary qualifica- 
tions are essential. 

Communications will be regarded strictly in 
confidence if you so desire. 

ADDRESS 


HENRY L. ROSENFELD, 


INSPECTOR OF AGENCIES, 
Union Trust Building, CINCINNATI, O. 


YouR MONEY’s WoRTH— 
OF 
Wy 
Fic eriat 
PURE FINE PARA RUBBER BANDS 





A LOT OF THEM FOR - $1.00 
A COOD QUANTITY FOR +75 
NOT SO MANY FOR - -50 
ENOUCH FOR - 25 
A NICE LITTLE BOX FOR +15 


SEVERAL DOZENS FOR +10 
JUST WHAT YOU WANT FOR 05 
ANY OF THESE ASSORTMENTS SENT 
POSTPAID TO ANY ADDRESS IN THE 
UNITED STATES UPON RECEIPT of PRICE. 
SATISFACTION GUARANTEED BY 


THE GOODYEAR TIRE & RUBBER CO. 
AKRON, OHIO 





THE NATIONAL LIFE 
insurance Company of Vt. 
SATISFIES ITS POLICY HOLDERS. 
ACENCY CORRESPONDENCE INVITED. 
OLMSTED BROS., State Agents 


For Ohio and Indiana. 
Offices 412-15 Williamson Bidg., 
CLEVELAND, 0. 








Tele. M 719. 
** C. 1099. 





Canada Life Assurance Co. 


Established 1847. 
GET IN on the GROUND FLOOR 


Something interesting to Agents in regard 
to contracts for Ohio. 


Address F. B. CARR, Manager. 
317-320 Cuyahoga Building, 





New England Mutual Life Insurance Co, 


BOSTON, MASS. 
CHARTERED 1835. 
ASSETS, $32,721,633. SURPLUS, $3 470,491. 
Splendid territory now open. New policies and 


low premium rates. For agency contracts address 


H. F. McNUTT, Cen. Agt., 
CLEVELAND, OHIO. 


407-408 Hew England Bidg., 


Cleveland, 0. 
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ROLLA V. WATT, Mer., 
Pacific Coast Dept.— California, Oregon, 
Washington, Utah, Idaho, Arizona. Montana, 
New Mexico, Alaska, Hawaiian Islands. 
Royal Insurance Building, 
N. W. Cor. Pine & Sansome, », San Francisco. 





JOHN TENNY, , Mer:, 
R. EMORY WARFIELD, Ass’t Mgr., 
Middle Dept.—Pennsylvania, New Jersey, 
velaware, Maryland, Virginia, North Caro- 
ina, District of Columbia, West Virginia. 
Royal Insurance Building, 
306 Walnut Street, Philadelphia. 
John H. Law. George W. Law. 
LAW BROTHERS, Megrs., 
Western Dept.-—Illinois, Ohio, Indiana. 
Michigan, Iowa, Kansas, Missouri, Minne- 
sota, Wisconsin, North Dakota, South Da- 
kota, Nebraska, Colorado, Wyoming. 
Royal Insurance Building, 
169 Jackson Street, Chicago. 





“The Leading Fire Insurance Company of the World.” 





UNIFORM IN ITS BUSINESS METHODS. 


ROYAL 


Insurance Company. 


Transacting Business in America 
Over Half a Century. 

















C. F. SHALLCROSS, Mer., 
CEO. F. COIT, Ass’t Mer., 
FREDR’K W. DAY, 2d Ass’t Mer. 
New York Department, 

50 Wall Street, New York City 


FIELD & ¢ COWLES, 
Row England Dept. ~Maseact jusetts, Con 
; ew Hampshire Rhode Island 
v ermont, Maine 


85 Water Street, 


-_ eo __ Boston, Mass 
John B. Castleman A. G Langham, 
Bree kinridge Cas 
BARBEE & CASTLEMAN, Mars. 
Southern Dept. - Ke ntucky lennessee 
Georgia, Florida, South Carolina, Alabama 
Mi sissippi, Texas, “Arkansas, Louisiana, 
Okl lahoma, Indian Territory 


Louisville, Ky. 














OHIV. 
INDIANA. 
MICHIGAN. 
ILLINOIS. 





Ins. Co. of America. 





NORTH DAKOTA. 
SOUTH DAKOTA. 
NEBRASKA. 
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KANSAS. 








WISCONSIN, 

MINNESOTA. Western Department. OKLAHOMA. 
IOWA. P. D. McGREGOR, Manager. W. L. KING, Ass’t Manager. |: COLORADO. 
MISSOURI. ROYAL BUILDING, CHICAGO, WYOMING. 














ASSETS (Market Values), 
Jan. 1, 1902, $76,839,027.69 
LIABILITIES, N. J. & N. Y. 
Standard, $71,933,206.07 


SURPLUS, $4,905 ,821.62 


Policies Absolutely Non-Forfeit- 
able After Second Year. 





WANTED — Reliable and energetic 
Agents. . . . For particulars, address the 
Company direct, or either of the State 
Agents, whose name, address, and territory 


tre given herewith. 








THE— 


Mutual Benetit 


LIFE INSURANCE 
COMPANY, 
NEWARK, N. J. 


DREWRY & McNULTY, 


State Agent for Michigan, State Agent for Ohio, 
Office, Campau Bidg., Office, The Pike Bldg 
DETROIT. CINCINNATI. 





AMZI DODD, 
President. 





A. S. JOHNSTON, 





IN CASE OF LAPSE the Insurance 
is CONTINUED IN FORCE as long as 
the value of the Policy will pay for; 
or, if preferred, a Cash or Paid-up 
Policy Value is allowed. After the 
second year, Policies are INCON- 
TESTABLE, and all restric tions as to 
resideni es ‘travel or occupation are 
removed. 





The Company agrees in the Pol- 
icy to Loan up to the Cash Surren- 
der Value, when a satisfactory as- 
signment of the Policy is made as 
collateral security. Losses paid 
immediately upon completion and 
approval of proofs. 














#. L. PALMER, Pres:r. 
J. W. SKINNER, Sco'v. 


THE 


ORGANIZED 1857. 


Northwestern M utual Life Ins. Co. 


PURELY MUTUAL AND TRANSACTS BUSINESS ONLY IN THE UNITED STATES, 








STATEMENT, JANUARY Ist, 1902. 


$151,944,757 


LOW Liabilities, including $24,927,315 surplus accumulations 


MORTALITY. 
a 


ECONOMICAL 
MANAGEMENT. 


ET SII i nrassdcssininsacesnsitinendeabipnintinissikcibisnbianadiesiirienste 


Income during 1901 “29 47 1,7 


Insurance Written during 1901* 
Insurance Gained during 1901* 
IND GEN PRIN sosicnicaviossndgecieoesantnsentnensenipedapanbababeitieiadontn 


held to meet tontine and semi-tontine contracts 


5,282,281 


146,662,526 


NO 


=== REBATING 


PERMITTED. 





*Including only business actually paid for. 





70,318,227 
45,057,710 
574,705,000 


BEST RESULTS TO POLICY-HOLDERS. MOST ATTRACTIVE POLICIES. 


Business Accepted Only From Regular Agents of the Company. 








For Further Information, or an Agency, address: 


WILLARD MERRILL, Vice Pres’t and Sup’t of Agencies, Milwaukee, Wis. 








DWELLING HOUSE INVENTORIES. 


No more effectual advertising medium 


can be used by companies and agents 
han a distribution of our dwelling house 
ventories. Made up in three sizes. 
Form 610 for owners of considerable per- 
onal property is both artistically bound 
and printed. Form 614 is for a moder- 


sized household. Form 612 is for 
small flats and cottages and gives the 
solicitor an excellent chance to introduce 
the subject. Send 25 cents for a saniple 
set. Your advertising card printed free 
1 quantities of 100 or over. 
THE WESTERN UNDERWRITER COMPANY, 






413 Vine St., 164 La Salle St. 
Cincinnati. Chicago 
Tel. M. 2077. Tel. M 








RIGHT TO THE POINT. 


Our Manual for Fire Insurance Agents, 
“Right to the Point,” is the best instruct- 
ive book on the market. It gives in a 
clear, condensed way, that instruction 
which is regarded as essential for every 
fire insurance agent to know, besides con- 
taining explanations of the technical terms 
and such rules, forms and methods as are 
pertinent to the business. It treats of the 
relations between the agent and the com- 
any and between the agent and the as- 
sured. Quantity prices on application. 
Single copies bound in art linen covers, 
50 cents. 

THE WESTERN UNDERWRITER COMPANY, 

Cincinnati-Chicago. 











SOLICITOR’S MEMORANDUMS. 
Our Solicitor’s Memorandum, Form 510, 
is a convenient sized book, containing 
sheets relating to that data on a risk 
which ‘is essential for preserving and to 
which a solicitor or broker should attach 
his signature, thereby avoiding the evil 
consequences resulting from verbal in- 
formation. Each sheet ruled for diagram 
of exposures, also perforated for detach- 
ng from stub. Sample sheets on request. 
Price, per book, 25 cents. 
THE WEs TERN UNDERWRITER COMPANY, 
413. Vine Street, 164 La Salle Street, 
Cincinnati. Chicago. 











DIAGRAM PAPER. 


We are now prepared to furnish special 
agents with diagram paper, 19x24, ruled 
red squares and blue lines at 50 cents 
per dozen. Paper is a superior quality, 
fine linen and each sheet is printed to keep 
a memorandum of risks shown. 
THE WESTERN UNDERWRITER COMPANY, 
Cincinnati-Chicago. 











E, T. MARSHALL & CO., 


Fire Insurance, 
470 Calumet Bldg., 189 LaSalle St., Chicago. 
Facilities for placing large | 
able property. 


ines on all classes of insur- 





AMERICAN FIRE 


UNDERWRITERS 


OF CHICACO. 
JOHN L. "UCAS, Attorney for Underwriters. 


J.-L. LUCAS &CO., 
Gen’! Agents for the U. S., 








‘The Temple,’’ 184 La Salle Street, CHICAGO, ILL. 


SURPLUS LINES SOLICITED. 





ARTHUK KLEVE. 
Broker and Underwriter, 
Handler of Surplus Lines, 
80-82 William Street, New York City. 


Mepresenting First-Class New Work 
Steck Companies. 








THE WESTERN UNDERWRITER. 





INSPECTION SLIP CASES. 


We are putting out a flexible morocco 
case with pockets on each side for in- 
spection slips. One 4%x9% inches sells 
for $1. The other, having flap cover 444x 
9, sells for $1.25 
THe WESTERN UNDERWRITER CoMPANY, 
413 Vine street, 164 La Salle street, 

Cincinnati. Chicago. 

















(INSURANCE LAWYERS. 


White, Johnson, MeGastin & Cannon, 


Counselors at Law, 
1416 to 1421 Williamson Bldg., Cleveland. O 





SPECIAL ATTENTION GIVEN TO THE 
LAW OF INSURANCE. 


CRANE, NORRIS & DREW, 


Attorneys and Counselors, 


1003-1009 Michigan Trust Co. Bldg., Grand Rapids, Mich. 
Special Attention given to Insurance Litigation. 


HOWARD & HANDLAN, 
Attorneys at Law. 
Speetet Attention to Law of Insurance. 
WHEELING West VIRGINIA 











T.B.Paxton, J.W.Wartington, 1.B.Paxwon Jr., G.H.Warrington 


PAXTON & WARRINGTON, 
Attorneys and Counselors at Law, 
UniTep Bank BUILDING, CINCINNATI, OxI0. 
Special Attention to Insurance Law. 





P. P. LEWIS, 
Attorney and Counselor at Law. 
Offices, Union Deposit Bank Building, Steubenville. Ohio. 
Notary and Stenographer in Office. Fire, Life. Accide nt and 


Liability Insurance Litigation a Special.y Unc juestioned 
references given 


CORBIN & COLE, 


Attorneys at Law, 





| 316 Hammonp BuILpING, DETROIT, MICHIGAN. 


Fire, life and casualty insurance litigation given 
epecial attention. 





LOCAL AGENTS. 


CAIRO, ILLINOIS. 
H. H. CANDEE & SON, - INSURANCE. 


ESTABLISHED 1858. 


Special facilities for placing large Hines on LUMBER at the 
mills in Soutnern States 


THOMAS H. GEER & CO., 


General Insurance, 





158 SuPeRioR STREET. CLEVELAND, O#I0. 
Members of the Ohio Association of Local Fire Insurance 
Agents 





0. M. STAFFORD, GOSS & CO., 
BROADWAY AND WILLSON AVENUES, CLEVELAND, OHIO. 
The largest Agency in Cleveland. Facilities for large lines. 

ss Woodland and Willson Aves., 
Branch Offices: : Downtown Office. Century Bidg. 


FRED P. THOMAS & CO., 
General Insurance, 
STANDARD BurLpine, No 53 Evciip AVE.,CLEVELAND, O. 
Special Facilities for placing large lines in best English 
and American Companies Correspondence solicited. 


EVARTS, TREMAINE & CO., 


General Insurance, 








805-7 WILLIAMSON BLDG. - CLEVELAND, O8IO. 


Fac ees for pes ing large lines unsurpassed. 
INDENCE SOLICITED 








REGISTER OF EXPIRATIONS. 


We are now issuing a popular form of 
expiration register which is being sought 
after by many agents in our field. It is 
a ten-year register, 1444 inches long and 
8% inches wide. It is easy to handle and 
can be placed nicely in a Spezys safe or 
desk drawer. We regard it as one of the 
best books we handle. It is arranged to 
accommodate 250 expirations a month, 
and has a complete alphabetical and mar- 
ginal monthly index. It sells for $2 at 
our office, and we will send it, express 
prepaid, for $2.25. We have a similar 
book accommodating 350 expirations a 
mer ig her at sells for $3, or, express pre- 
paid, All locals should have one. 

THE We ESTERN UNDERWRITER COMPANY, 
413 Vine street, 164 La Salle street, 

Cincinnati. Chicago. 


Tel. Main 2077. Tel. Main 2914. 




















1846 —THE— 1902 


Western Mutual 


FIRE INSURANCE Co. 
OF URBANA, O. 


WRITES OHIO BUSINESS ONLY. 


Fifty-Six Years’ Continuous and Successful Operation. 





W.R. ROSS, President. C.A.ROSS, Secretary. 
E. T. O'KANE, Special Agent. 


THE 
Ohio Mutual Insurance Co. 


SALEM, OHIO. 


THE TWENTY-FIVE YEAR RECORD, 
Increase of Assets from $50,000 to $705,988 
Increase of Insurance from $300,000 to $5,026,677 
Fire Losses Paid, $728,775.50 

Cash Surplus Ample for Emergencies. 





Ohio Business Only. 


J. R. VERNON, 7 J. AMBLER, 
President. Secretary. 





CHARTERED 1851. 


Richland 


Mutual Insurance Company, 
MANSFIELD, OHIO. 


DIRECTORS: 
N. S. Reed, J. W, Jenner, v. Ww. Cockley, 
S. A. Jennings, G. A. Clugston, A. C. Cummins, 
H. R. Smith, H. C. Hedges, J. A. “Rigby. 


Assets, $1,600,000.00. 
H,. R. SMITH, Prest. R. SMITH, Secy. 


= 





J. W. Waaner, Pres. J. M. Cook, Sec'y 
INCORPORATED 1873. 


THE MANSFIELD 


MUTUAL FIRE INS"RANCE CO, 
OF MANSFIELD, OHIO. 





Premium Notes, $470,079.00 
Net Cash Surplus, $23,731.50 


WUSINBSS CONFINED TO OHIO. 





“THE OHIO COMPANY.” 


The Bankers Surety Company 


Williamson Building, CLEVELAND, OHIO. 





CAPITAL - $500,000.00 FULLY PAID. 


BECOMES SURETY ON BONDS. 
CHARTERED UNDER OHIO LAWS. 


$200,000 DEPOSITED WITH INSURANCE COMMISSIONER 





We make a specialty of writing Fire 
Insurance on risks that local agents 
cannot provide for in their own 
agencies. Liberal commissions. 


C. A. VAN ANDEN & CO., 
164 LA SALLE STREET, = CHICAGO, ILL, 


C.J. RUSSELL & CO. 


ESTABLISHED 1890. 


General Insurance Agents & Brokers, 


177 LA SALLE STREET, 
CHICAGO. 





We Make a Specialty of Placing Agents’ Brokerage 
and Surplus Business. Reliable Stock Companies. 


CORRESPONDENCE INVITED. 







































THE WESTERN UNDERWRITER. 











START RIGH 


The Mutual Life Insurance Company 
Next largest 
Next largest 





IDENTIFY YOURSELF WITH A COMPANY 
YOU CANNOT OUTGROW. 


The Mutual Life Insurance Company of New York. 


RICHARD A. McCURDY, President. 


A Company that places you, as its representative, on an equal footing with the important men of your community, with the money makers, 
among whom one policy is worth more than a year's business with smaller concerns. 


IT LEADS THEM ALL 


In amount paid policyholders In Assets 
The Mutual Life Insurance Company................. $569,159,480.00 | The Mutual Life Insurance Company................. $352,838,971.67 
i bik Saad eee b056.0o eneeeinnen der eeee aon et 8. swaee bad ous ecnsndcuwsedeees ues 331,039,720.34 
PP ccishiees vies sep heasansesane waswawe 349,365,739.00 | Next largest 290,'743,386.00 


In amount paid policyholders since organization in excess of receipts from premiums—plus present assets. 


Ae 5 eAESESE SEES INC EAS CR WRNES SESKERAS HSER ERROR $90,966,029.00 


SCHOHHSHHSHSESHSHSEHHOHSHHHEESHOEHEEHHEEOEEESEHESESOOEEEEEEESEEEOEOEEEEEEE®E 


SOOO SSSSOHHOSEHSSSOHOH OTOH OSHS OHSSOSCHOSOTESSO OSES CE OSEOEOOCO OO SCESOERESOCEOOE 


Beginners confident of their own ability to succeed, looking for a career in life insurance, should place themselves in communication with GEORGE T. 
DE XTER, Superintendent of Domestic Agencies, The Mutual Life Insurance Company of New York, New York City. 





A company that rewards clean methods and efficient work. 


19,694,406.00 
8,529,026.00 











PROVIDENT LIFE AND TRUST CO. 





OF PHILADELPHIA. 
§NSURANCEIN FORCE, - - - - - $141,974,722.00 
ASSETS, - - - - - - = - = = 465,144,797.71 





In everything which makes Life Insurance perfectly safe, moderate in 
eost, and suitable to the needs of insurers the ProvipEnT is unexcelled. 


The State 


| 
! 
i 
| 
| 
} 
} 
| 


Evidence of the skillful and faithful management of this Company is | 


found in its exceedingly low expense rate, and the remarkably favorable | 


-1901.$33,615,656 $1,015,072 $699,418 $315,654 


rate of mortality. For the full period of its existence, the death rate has 
been only .61 of the rate indicated by the authoritative tables. 


Correspondence with Agents Solicited. 
WILLIAM D. YERGER, General Agent Western Ohio, 


5S. S. SAPFOLD, General Agent, Eastern Ohio, 
706-710 Garfield Building, Cleveland, Ohie. 
JAMES W. JANNEY, General Agent, 
325 Marquette Building, Chicago, Hl. 
BASSETT & REESE, General Agents, 
44 Home Bank Building, Detroit, Mich. 


Life Insurance Company 


tNDIANAPOLIS, INDIANA 
SAM 


ANDREW MM. SWEENEY UEL QUINN, WILBUR 8. WYN, 
Preetden:, ¥.-Pres. and Supt. of Agenta, Recretary and Actongy. 
UNPARALLELED RECORD 
Admitted Reserve and aD Admtteed 
tn force, Assets. other Liabilitaes. Surpiue, 
4895 83,648,609 618,200 6*s8.008 OP.470 
1896.... $7.859 500 $58,770 $45 483 $19,207 
4897 $11,885,600 $150,601 $e8,276 $62,616 
1898.... $17,049,000 $259,645 $152,037 107,608 
1899.... $22,208,470 $417,78% $256,246 $161,534 


1900.... $28,339,877 $671,370 $409,594 $261,775 


Deposit with State of Indiana for Protection of al! Its Policyholders 
THREE-QUARTERS OF A MILLION DOLLARS, 


Every policy ts secured by a deposit of its entire reserve vaive with the State of Indians, 
accordance with the provisions of the Legal Reserve Compulsory Deposit Law of Indiana. 


TO INSURANCE AGENTS Exemine the Life Annuity Competitive Contract of this Company. Ap 

origina! method of securing a closer fraternity of interests between 
the Agentand the Company. It gives the Agent on opportunity to grow with and shore ie the 
prosperity of his Company asit growsand prospers. It enables the average agent to win & com 
petency and become independent. WRITE POR PARTICULARS. 


The Company has desirable territory for capable mea. Contracts direct with the home office, 








The Planters of Palenque 
$5.00 PER MONT 


Secures an ANNUAL INCOME of $300 for Life 
OR STOCK WORTH A MINIMUM OF $1,200.00. 
NO SPECULATION. ...NO RISK... 





For 72 months, 
Total $360.00, 





Profits will be derived from a tropical plantation under perfect condi- 
tions of soil, climate and rainfa)l. 


Call or address for further information 


1009 Royal Insurance Building. 





“THE TYPEWRITER OF QUALITY” AND RESULTS 


“JEWETT” 


=Sa=NO. 42 - 


“THE MACHINE THAT IS MAKIN 
DOUBLE KEYBOARDS FAMOUS.” 





; a 
% INCH DIP !! 
4 OUNCE PHONE “MAIN 14-DOUBLE.2” 
STROKE!!! 


30 CARBON | © A. BANSCHBACH, Genl. Mgr., 


COPIES!!!! 





150 LA SALLE STREET. 




















The I. 0. 0. F. Mutual Life 
Insurance Society of Pennsylvania 


Operates under the OLDEST CHARTER granted by the Legislature of 
the State of Pennsylvania, to a company of its class. 
Strictiy Mutual. 
Profits arising in the conduct of its business, being apportioned to the 
Persistent policy holder in cash or paid-up insurance. 
The Policies 
of the Company are of the standard form on standard rates, liberalized 
to meet the most advanced ideas of life underwriting. ; 
The Agents 
of the company make money, as is apparent from the record of the Com- 
pany for 1901: 
= © Soavnnee tn ores, ** 100 per cent. 


DDRESS THE COMPANY AT 
Agents Wanted. 04a retiows Temple, PHILADELPHIA, PA. 


Mutual Reserve Life Insurance Co, 


FREDERICK A. BURNHAM, President. 
305, 307, 309 Broadway, - - = NEW YORK. 


STATE OF NEW YORK 
INSURANCE DEPARTMENT. 
Ausanry, April 17, 1902. 

I, Francis Henpricks, Superintendent of Insurance, do hereby 
Certify, that the Mutual Reserve Fund Life Association, now 
Mutual Reserve Life Insurance Company, of the City of New 
York, has complied with all the requirements of law to be 
observed by such corporation, on reincorporation, and that it is 
authorized to transact the business of Life Insurance as specified 
in the First Sub-Division of Section Seventy of Article II of the 
Insurance Law within this State, and that such business can 
properly be entrusted to it. 

In Witness Whereof, I have hereunto subscribed my 
name, and caused my Official Seal to be affixed in 
L.$ duplicate, at the City of Albany, on the day and 

” year first above written. 

FRANCIS HENDRICKS, 
Supt. of Insurance. 


Total Assets, $5,790,400.83. 





























$50,000,000. 


Death Claims Paid Since Organizatien - 























ILLINOIS LIFE 


INSURANCE COMPANY 
CHICACO 


JAMES W. STEVENS, PRESIDENT. 


Issues the Life and Optional Endowment Policies. They 
Pay Annual Dividends and are Absolutely Non-Forfeitable. 


ENERGETIC MEN CAN SECURE EXCEPTIONALLY 
ATTRACTIVE CONTRACTS FOR EXCELLENT TERRITORY. 


BANTA & SPAHR, Ohio Managers, 


URBANA, OHIO. 










INSURANCE COMPANY, 


OF AIX-LA-CHAPELLE ,GERMANY. 


UNITED STATES BRANCH 
-— 46 CEDAR ST. -—— 


‘New yor*- 








64rn ANNUAL STATEMENT UNITED STATES BRANCH 


Liverpool & London & Globe 


INSURANCE COMPANY. 


U. S. Net Assets 
EE ccacesewerssennes si delat 
Surplus. 





Cincinnati General Agency: 


J. M. DE CAMP, General Agent Ohio, Indiana, Kentucky, 
Tennessee, Arkansas and West Virginia. 


ake tadheann ae baeeete $10,316,391 
bdiik kinhn aime end ccocce Sedeeeaa® 
Seinen seat coccce 4,600,117 
Northwestern Department: 
205 LA SALLE STREET, - - CHICAGO. 
WILLIAM S. \letaiag QFO. a. MOORE, _— 





National Life Insorance Company of Vermont. 


JOSEPH A. DE BOER, President. OSMAN D. CLARK, Secretary. 

JAMES T. PHELPS, Vice-President. H. M. CUTLER, Treasurer. 

JAMES B. ESTEE, 2d Vice-President. Dr. A. B. BISBEE, Med. Director. 
Cc. E. MOULTON, Actuary. 


THIS COMPANY HELD JANUARY |, 1902, AND CAINED 
DURINC THE PAST DECADE: 


ASSETS, . $ 22,384,262.37 GAIN, 193.532 
SURPLUS, . 2,230,212.37 GAIN, 144.61¢ 
INSURANCE, 108,573,050.00 GAIN, 111.362 


Selis the Most Modern, Profit-Sharing, Non-Forfeitable 
Contracts of Life, Term Endowment and Annuity Insurance. 


COOD AGENCY CONTRACTS FOR RELIABLE MEN. 


The Massachusetts Mutual Lite Insurance Co, 


Sprinegficid, Mass. 
INCORPORATED 1851. 


Assets Jan. |, 1902, $28,291,564. Liabilities, $25,894,656 
Surplus, $2,396,909. 


Definite paid-up and cash surrender values written In every policy. 


JOHN A. HALL, - - President. 
HENRY M. PHILLIPS, - Secretary. 


CINCINNATI OFFICE: 201 Johnston Bullding. 
CHICAGO OFFICE: 319 Merchants Loan & Trust Bidg., SMITH & BISHOP, Mgrs. 





ESTABLISHED 1853, 


coo FH Bcce 


THURINGIA INSURANCE CO. 


OF ERFURT, GERMANY. 


UNITED STATES DEPARTMENT: 


98 Wilitam Street, ° - - NEW YORK. 


F.G. VOSS, Manager and Attorney. 





UNITED STATES BRANCH, 


HARTFORD, CONN. 
GEORGE E. KENDALL, Manaaca. 








C. H. BUNKER, President. 
A. A. SMITH, Secretary. 


FRANKLIN H. HEAD, Vice-Presideat. 
fi. G. B, ALEXANDER, 2nd Vice-Prest. aad Gea. Mgr. 


CONTINENTAL CASUALTY COMPANY, 


WRITES ALL FORMS OP 


Personal Accident 
and Health Insurance. 


I IN Bs Rnd. no 5 cacnessdendsdsdaccccccsoccsed $ 877,756.93 | 


Paid to policyholders, to date, over.........cccccscccsccee 3,500,000.00 
-em'ums written during 1901 1,692, 760.35 


00D CONTRACTS iN GOOD TERRITORY TO GOOD MEN. 


Producers, Address—H. G. B. ALEXANDER, 2nd Vice-Prest. and Gen. Mor. 
134 Monroe Street, Chicago. 


eee eee eee eee eee eee ee eee 


LONDON GUARANTEE AND AGGIDENT GO. 


(LIMITED) 
OF LONDON, ENGLAND. 


yg HEAD OFFICE—MANHATTAN BUILDING, 
( CHICAGO, ILL. 


A. W. MASTERS, GENERAL MANAGER. 





Individual Accident, Employers, General Lia- 
bility, Workmen's Collective, Eleva- 
tor and Teams Insurance. 


ORGANIZED 1869. 


CONKLING, PRICE AND WEBB, CHAS. L. RAYMOND, 
Gea’l Agents lilinois, Missouri and Indiana, Gen’l Agent Mid igan, 1229 Majestic Bldg. 
New Vork Lite Building, Chicago. Detroit. 




















